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“It may be gratifying to you to know that there are some of us 
who are taking advantage of the opportunities you are giving us for 
protecting ourselves against crooks.” 

This is what one member wrote in reply to a warning the Asso- 
ciation issued to the membership regarding a party handling the line 
of goods sold by the member. A careful credit man will not let go 
without due attention the chance to protect himself against swindlers 
which we are throwing constantly in his way. 

The Association is ever vigilant to seize opportunities to save its 
members from loss. Some of its members have lost out clearly because 
they were not vigilant to heed the Associations warnings. No credit 
man can excuse himself for any such “break” as giving credit to a 
party against whom the Association has issued warning. 


NEW MEMBERS REPORTED DURING JUNE AND JULY. 


Albany, N. Y. 
Heiser Muhlfelder & Co. 
Anniston, Ala. 


City Hardware Co.—Ross 


Blackman, 
Pres. 


Atlanta, Ga. 
Akers, F. P. H.—A. T. Akers. 
Rice & Hutchins Atlanta Co—E. G. 
Thomas. 
ee Neckwear Co—N. H. Mc- 


Bangor, Me. 


J. M., Shoe Co—Harry L. 

Arnold. 

Hayward, Chas., & Co—W. L. Head, 
Treas. 

Sawyer Boot & Shoe Co.—H. F. Saw- 
er. 
’ Boston, Mass. 

American Credit Indemnity Co.—Henry 
A. Day. 

Comptograph 
Chase. 

Essex Trust 
Treas. 

French, Herbert F. 

Goodhue, Studley & Emery—R. L. 
Studley. 

Home National Bank—F. B. Howard, 
Pres. 

Johns-Manville, H. W., Co—H. D. 
Castle. 

Lewis, Mears & Co.—C. A. McAuliffe. 

Lovell & Covel Co—N. E. Covel, Treas. 

New England Rubber Shoe Co.—E. L. 
Swett, Treas. 

Old Colony Trust Co.—E. Elmer Foye. 

State National Bank—W. F. Burdett, 
Asst. Cash. 

Stearns, A. T., Lumber Co.—Henry B. 
Barham, Asst. Treas. 

Temple, J. S. 

Tremont Rubber Co—W. Lake, Treas. 

Western Electric Co—-R. F. Tracy. 

Wetmore-Savage Co—V. C. Bruce 
Wetmore, Treas. 

Cedar Rapids, lowa. 


Canfield Lumber Co.—Lee 
Pres. 


Company — Louis C. 
Co.—W. W. Johnson, 


Canfield, 


Hawkeye Lumber Co.—W. H. McClin- 
tock, Sec. 
Kint Lumber Co.—W. F. Kint, Mgr. 
Mullin, Geo. A., Co—Geo. A. Mullin, 
Pres. 
Charleston, W. Va. 
Citizens’ National Bank—M. M. Wil- 
liamson. 
National City Bank—Jo. S. Hill. 
Westinghouse Electric & Mfg. Co.— 
Wm. P. Cockran. 
Yellow Pine Lumber Co—A. M. Fin- 
ney. 
Chattanooga, Tenn, 


Chattanooga Roofing & Fdy. Co.—H. 
W. Boal. 


Chicago, Ill. 


Atlas Letter Service—W. M. Schwartz. 

Barrett, M. L., & Co. 

Chapin & Gore, Inc—H. W. Hadley. 

Chapman Valve Mfg. Co—Frank 
Barry. 

Chicago Woodworking Machinery Co.— 
A. S. Corken. 

Coyne Bros.—R. J. Coyne. 

Fornoff & Gurney—Henry Fornoff. 

Grand Crossing Tack Co.—O. N. Hutch- 
inson. 

Hammon, V. O., Pub. Co.—V. O. Ham- 
mon. 

Hirsh Wickwire Co.—S. A. Scheltes. 

Independent Packing Company, The— 
Martin Lundgreen. 

Jelke, John F., Co—Wm. M. Steele. 

Judson Lace Co.—C. S. Ganzhorn. 

Lansing Wheelbarrow Company—A. C. 
Stebbins. 

Martin, A., & Co—August Martin. 

naparsem, F. W.—Care F. H. Swett & 


0. 
Reskie & Kirshbaum—B. Kirshbaum. 
Sweet, Wallack & Co—Thos. G. Rob- 
erts, Jr. 
Cincinnati, Ohio. 


Dolly Varden Chocolate Company, The 
—M. A. McDonald. 


Dayton, Ohio. 
The Dayton Journal Co.—Geo. H. Zahn. 
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Decatur, Ill. 


Asberry Extract Co.—A. A. Hunter. 
First National Bank—Jas. A. Easley. 
State National Bank—Joseph F. Bunn. 
Troxwell-Kirkendall Insurance Co— 
Wm. Kirkendall. 
Detroit, Mich. 


Christian, Geo. C., Milling Co.—Chas. E. 
Putman. 

Hollis, R. T., & Co.—Ralph T. Hollis. 

Koenig, P., Coal Co.—John F. Koenig. 


Fort Smith, Ark. 


Dyke Bros. 
Fort Smith Chair Co. 
Fort Wayne, Ind, 
Pidgeon, C. T., Millinery Co.—C. T. Pid- 
geon, Pres. 
Grand Rapids, Mich. 
a & Gay Furniture Co—Wm. H. 


ay. 

Century Fuel Co—M. T. Vanden 
osch. 

Challenge Refrigerator Co.—H. F. Har- 


beck. 
Clark, Walter, Veneer Co.—Walter 
Clark. 
Clark-Weaver Co.—C. A. Benjamin. 
Grand Rapids Wood Finishing Co.— 
A. H. Simpson. 
Great Western Oil Co—E. W. Dewey. 
Mills, C. W., Paper Co—S. J. Hufford. 
Raab, John D., Chair Co.—J. D. Raab. 
Sanitary Knitting Co—E. C. Mangald. 
Seymour & Muir Printing Co—W. H. 


Muir. 
Steketee, P., & Sons—Paul J. Steketee. 
Sterling Desk Co.—D. A. Cawthra. 
Stiles Bros. Company—E. D. Hazard. 
Smith, Peter, & Sons—J. Henry Smith. 
Valley City Milling Co—Fred N. Rowe. 
Hartford, Conn. 


Whitlock Coil Pipe Co., The—J. L. 
Goodwin, Treas. 


Huntington, W. .Va. 


First National Bank, The—Robt. L. 
Archer, Cash. 
Foster Mead Hardware Co., The—R. F. 
Mead, Treas. 
Martin & Miller Gro. Co.—Hall Martin. 
Indianapolis, Ind. 


Ballard Ice Cream Co.—C. W. Field. 

Capital Paper Co.—I. F. Kahn 

Eisenlohr, Wm. T. 

Hoosier Mfg. Co.—C,. J. Van Zant. 

Lesh, C. P., Paper Co—E. G. Holmes. 

ee ~4) Association—W. E. Balch, 
gr. 

Standard Paper Co.—A. M. Rosenthal. 

Western Electric Co.—E. W. Shepard. 

Kewaunee, Wis. 


Aluminum Sign Co—Norman Leyse, 
V8 


"Needham Heights, Mass. 
Carter, William, Co., The—Edgar S. 
Stanley. 


Memphis, Tenn. 


ee Thompson, Company—S. N. Cas- 
tle. 
Levy, Julius, Sons Co.—L. G. Levy. 
Parham, Matthew Hat Co—Jno. L. 
Parham. 
Penick & Ford. 
Rainer, Connell Company—J. E. Miller. 
Swift & Company—W. Y. Fair, Jr., 
Mgr. 
Milwaukee, Wis. 
Marwick, Mitchell & Co—F. C. Hor- 
ton, 


Minneapolis, Minn. 


Baltimore Packing Co—L. B. Keller. 

Cootey-Blodgett Co—H. T. Seely. 

Eisele, B., Cigar & Tobacco Mfg. Co.— 
B. Eisele. 

Phoenix Mill Co—E. E. Schober. 


Newark, N. J. 


Allsopp Bros.—Geo. C.. Allsopp. 

Allsopp & Allsopp—E. F. Allsopp. 

American Leather Mfg. Co.—Chas. 
Grubstein. 

American Undergarment Co.—Leopold 
Meyer. 

Benjamin & Johnes—Chas. B. Johnes. 

Berry, John J. 

Bippart, Griscom & Osborn—A. P. Hint 


ton. : 
Bishop & Bishop—H. W. Bishop. © 
Blanchard Bros. & Lane—H. S. Gay. 
Bride & Tinckler—Charles Clifford 
Tinckler, 
Carnegie Steel Co.—W. L. Johnston. 
Cogswell & Boulter Co.—George H. 
Jacobs. : 
Columbus Chrystal Co—G. A. Martin. 
Comptometer Adding Machines—E. I. 
Burget. 

Consolidated Safety Pin Co—E. D. 
Farmer. 

Courtois, Bush & Garrigus—J. B. Cour- 
tois. 

Crocker-Wheeler Co.—W. L. Brownell. 

Day, Clark & Co.—Irving G. Day. 

Dennison Mfg. Co.—Lewis D. Bement. 

Doolitile, Henry N. 

Durand & Co.—Harry Durand. 

Faber, A. W.—Henry Fera, Jr. 

Felger, F. & F—Fred F. Felger, Jr. 

Gibson, Krugler Co—F. R. Krugler 

Gilchrist Co., The—R. B. Gilchrist. 

Granbery, J. A. & S. W—P. J. Coffey. 

Hartshorn, Stewart, Co.—E, S. Durgin, 
Treas. 

Heller Bros. Co. 

Herpers Bros.—H. F. Herpers. 

Howell, T. P., & Co.—Wm. G. Ressland. 

Hyatt Roller Bearing Co—T. A. Hutch- 
inson. 

Illustro Engraving Co—Marcus— S. 
Shure. 

Kerr, Wm. B., Co—R. E. Kirk. 

Kiefer, Andrew O. 

Kimmerle, G. L. 

King Waist Co., The—R. W. Bloom. 
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Krementz & Co.—Carl H.. Lebkuecker. 
Lang, Henry, Co.—Julian P. La Foy. 
La Pierre Mfg. Co.—F. H. La Pierre. 
Layman-Van Ness Co.—P. W. Layman. 
Lebkuecker & Co—Frank A. Lebkuec- 


ker. 
Leonhardt Mfg. Co., The—J. C. Miller. 
Lewis, Frank W. 
Link & Angell, Inc—A. N. Connett. 
Long & Koch, Inc.—Julius Koch. 
Matthews Co., The—A. B. Matthews. 
Merrill Bros. Co.—J. W. Merrill. 
Morehouse, Jas. N., Co—H. F. Van 
Sickle. 
Morgan, Wm., & Sons—Theo. Alden- 
dorff. 
Nesler & Co.—C. F. Nesler. 
Nesler-Mackenzie Co.—J. R. Mackenzie. 
Newark Embroidery Works—Herman 


Bornemann. 

Newark Tortoise Shell Novelty Co.—T. 
Roos. 

Oppenheimer, Otto H., Co.—Otto H. Op- 
penheimer. 


Orange Mfg. Co.—Charles H. Phillips. 

Osmun & Cook. 

Osmun-Parker Mfg. Co—A. W. Os- 
mun, 

Public Service Corp. of N. J—P. R. 


Young. 

Radcliffe, C., & Sons. Co—E. H. Sa- 
ville. 

Radel Leather Mfg. Co—James B. 
Reilly. 

Schlesinger, Louis. 

Scofield, F. P., & Co.—F. P. Scofield. 

Searls Mfg. Co—F. Woodruff. 

Smith, Hugh, Co. 

Smith, L. M., & Sons—L. M. Smith, Jr. 

Sommer, John, Faucet Co.—John Som- 
mer, Jr. 

Star Spring Bed Co.—M. Goodman. 

Stengel, George, Inc.—P. J. Cairns. 

Sterling Leather Works—F. Schwarz- 
waelder. 

Straus, M., & Sons—B. W. Straus. 


Underwood Typewriter Co —Jas. R. 
Westervelt. 

Wales Adding Machine Co—G. M. 
Palmer. 


Ward, E. S., & Co—R. S. Ward. 

Weston Electrical Instrument 
Fred’k Bristow. 

Wordley, Allsopp & Bliss Co. 


New Orleans, La. 


Dietzen, Eugene, Co.—P. L. Brand. 

Krauss Bros. Lbr. Co—M. Krauss. 

Marks & Heyman Ribbon Co.—Jos. 
Marks.. 

Meyn, Anthony—G. A. Meyn 

National Rice Milling Co. oD P. Lynch. 

Powell Box Co., Ltd—G. W. Benson. 

Roberts & Co.—A. Everard. 

Schwartz Eustis Co—C, S. Cowan. 


New York, N. Y. 


Adams & Elting Co. ew C. Lees. 
Alsberg, Wm., & Co.—Wm. A. Grimes. 


Co.— 
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— Locomotive Co.—J. O. Hobby, 

r. 

American Surety Company of New 
York—Jarvis W. Mason. 

American Trading Company—Wm. H. 
Stevens, Treas. 

Bendel, Henry—Albert J. Fauss. 

Birdsey-Somers Co. — Thomas  F. 
Somers. 

Carnegie Steel Co—W. L. Johnston. 

Delapenha, R. U., & Co—F. O. Peck- 
ham, Treas. 

Dominick, Geo. F.—Care A. Silz. 

Gross, Edward. 

Hanan & Son—George Bridges. 

Hawes 2” Gal, Inc—Charles R. Helin, 
V 


Hungerford, U. T., Brass & Copper Co. 
—John E. Lewis. 

Lincoln Trust Company—Owen Ward, 
Vv. P 


Max, Held. 

Oberly & Newell—Samuel Schuman. 

Railway Steel Spring Co.—E. McCor- 
mick, Treas. 

Rees’, Hans, Sons—Edw. D. McKown. 

Republic Metalware Co., The—W. J. 
O’Brien. 

Rosenberg Bros.—Max Rosenberg. 

Schneider’s, Peter, Sons & Co —John 
H. Knoeppel. 

United Button Company—H. J. Lem- 
mer, S-T. 

Wener, J., & Co—Leonard L. Roth- 


stein. 
Yankee Shirt Co.—J. Bernstein. 
Peru, Ind. 
The Fox Bros. Mfg. Co.—H. B. Fox. 
Philadelphia, Pa. 
a a & Co.—James J. Burns, 


Bloch Go-Cart Co.—A. H. Leser. 
Bodine Sons & Co. 


Clinton, E., & Co., Inc—Chas. Y. 
Myers. 

Crompton, John, Co., The—Geo. B. 
Whitwell. 


Cronheim, M., & Co.—Max Cronheim. 

Edwards Folding Box Co—R. F. Ed- 
wards. 

Ferris & Leach—Weston C. Boyd. 

Fisher Leather Belting Co., Inc., The— 
Geo. H. Fisher. 

Franklin Printing Co.—Robert N. Fell. 

Heywood Brothers & Wakefield Co.— 
Howard Wolfington. 

Johns, H. W., Manville Co.—C. H. Fox. 

Kahn, Harry C. 

Library Bureau—W. W. Montgomery. 

Lippincott, A. H. & F. H., Inc—Walter 
c.. Sarr. 

Montgomery, Wm., & Co —Geo. G. 
Montgomery. 

Mousley, Geo. E. ° 

National Enameling & Stamping Co.— 
Harold M. Slee. 

Schultz, H. E. Co., Inc—Henry E. 
Schultz, Pres. 





Scull, Wm. S., Co—Chas. H. Straub. 

Siefert, Theo. F. 

Standard Roller Bearing Co—R. S. 
Woodward. 

Stein & Sondheimer—I. B. Stein. 

Strehle, J. P., & Co—J. Philip Strehle. 

United States Audit Co., The—Peter 
Ballingall, C. P. A. 

Verbit, H., & Co.—Harry Verbit. 


Welsbach Co—John S. McCay, Cr. 
Mgr. 
Whetstone & Co. Inc—Edgar W. 


Koons. 
Pittsburgh, Pa. 


Berman-Eisner Company—Harry W. 
Berman. 

Burkholder 
holder. 

Business Phonograph Co. of Pittsburgh 
—Geo. R. Seibert. 

Dale, F. W. 

Dixon, H. L., Company—H. L. Dixon. 

Electric Renovator Mfg. Co—W. E. 
Slaugenhought. 

General Stenographic Bureau—J. T. 


Company—C. S. _ Burk- 


Johnson. 

Gillespie, J. J., Company—A. C. Mc- 
Callam. 

Goodman-Menzer Lighting Co.—P. 
Goodman, 


Harris Pump & Supply Company—H. 
C. Workmaster. | 

Holmes Electric Protective Co. of Pitts- 
burgh—C. B. McFall. 

Kelley, W. H.—Geo. D. Boovard. 

Kiefer, Fred W. 

McHattie Brothers—W. J. Orr. 

Manning, Maxwell & Moore, Inc— 
Henry E. Barney. 

Model Candy Company—J. W. Rayl. 

Palmer, H. S. 

Palmer & Seamans Lumber Co.—lI. F. 
Balsley. 

Philadelphia Company—J. W. Murray. 

Pickands-Magee Company — M. C. 
Briggs. 

Pittsburgh Trust Company—B. H. 
Smyers. 

Pittsburgh-Westmoreland Coal Co.—H. 
A. Andrews. 

Standard Specialty & Tube Co—R: L. 
Kenah. 

Tri-State Candy Company—H. L. Car- 
penter. 

United 5 & 10-cent Stores, Inc—Edward 
Arnheim. 


Portland, Me. 
Conant, Patrick & Co.—H. W. Phillips, 


Treas. 

Parker & Thomes Co.—Robt. S. 
Thomes. 

Rice, C. M., Paper Co.—A. R. Cobb, 
Treas. 


Portiand, Ore. 


Alexander, L. & M., & Co.—J. C. Stem- 
ler. 
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Botsford, F. L. & Co—O. F. Tipton. 
Canadian Bank of Commerce, The— 
F. C. Malpas. 
Chausse-Prudhomme Co. — F. W. 

Chausse. 
Comptograph Co.—W. A. Parker. 
Cronin, P. J., Co., The—A. M. Cronin. 
Eilers Piano House—H. K. Smith. 
Foott, Geo. W., Machinery House— 
Geo. W. Foott. 
Nottingham & Co.—C. W. Nottingham. 
Sherwin-Williams Co., The—H. P. 
Greene. 
Underwood Typewriter Co—W. W. 
Wiswell. 
Portsmouth, Ohio. 


ont Knitting Co., The—L. G. Ihrig, 


ec. 
a Co., The—Wm. M. Pur- 
sell. 
Providence, R. |. 
Cahoone, George H., & Co—George H. 
Cahoone. 
a 3 Trust Co—Otis Everett, 


Mechanics National Bank of Provi- 
dence, The—H. E. Thurston, Cash. 
Phenix Nat. Bank of Providence—J. E. 
Thompson, Cash. 
United National Bank—F. W. Gale, 
Pres. 
Richmond, Ind. 
F. & N. Lawn Mower Co., The—J. M. 
Lontz, Pres. 
St. Paul, Minn. 
Fergus Shirt Factory Co., Inc—Max 
Sachs. ; 
St. Paul Clothing Co.—I. Rudawsky. 
Twin City State Bank—L. C. Simons. 
Yous E, A., Mer. Co—E. A. Young, 
r. 
San Francisco, Cal. 
Hanak, I., & Co.—I. Hanak. 
Lezinsky Bros.—Ed. Lezinsky. 
Leszynsky, S. L., & Co—S. L. Leszyn- 


sky. 
Meyer Cloak & Suit Co., Inc. 
Royal Worcester Corset Co—C. E. 
Locke. 
Schmidt, Ben J., & Co.—B. J. Schmidt. 
Savannah, Ga. 
Cope & Daffin, 
Davant & Co. 
Seattle, Wash. 
Columbia River Milling—A. R. Matzger. 
Disston, Henry, & Sons, Inc—A. A. 
Gardner. 
Lucks, Oscar, Mfg. Co—Geo. E. 
Lucks. 
Morrell, John, & Co..—W. D. Erwin: 
North Coast Dry Kiln Co —V. 
Gilbreath. 
Sunset Boat & Eng. Co—H. W. Star- 


rett. .- 

Underwood Typewriter Co—C. W. 
Lawrence. 

Winslow, C. R. & Co—F. T. Dun- 
ston. 


























































































































































































































































































Sharon, Pa. 


Driggs-Seabury Ordnance Corp.—S. E. 
Gross. 


Shelbyville, tnd. 
Campbell, C. H., Furn. Co—C. H. 
Campbell, S. & T. 


Conrey-Davis Mfg. Co—Lee C. Davis, 
S. & T. 


Spokane, Wash. 
Carpenter, C. A., Paint Co. 
Crane Co 
Eilers Piano House. 
Falls City Machinery Co. 
Fassett, C. M., & Co. 
Grant McCann & Co. 
Gunst, M. A., & Co. 
Hemenway & Moser Cigar Co. 
Interstate Rubber Co. 
Kelley-Clark Co. 
Manufacturers’ Furniture & Bedding 

0. 

Sherman-Clay Co. 
Spokane Paint & Oil Co. 


Westlake, T. E., Co. 
Wilson, W. J., & Son. 
Springfield, Mass. 
Kibbe Bros. Co.—Charles C. McElwain, 
Asst. Treas. 
Syracuse, N. Y. 
Ebbets, Wm. E., Paper Company—Wm. 
E. Ebbets. 
Thomas Glass Company—William H. 
Thomas, Pres. 
Toledo, Ohio. 
Toledo Cotton Goods Co., The—R. J. 
Mefford. 


Western Gas Fixture Co., The—G. I. 
Mitchener. 


Troy, N. Y. 
National City Bank of Troy, The— 
Thomas Vail, Pres. 
Wichita, Kan. 


Oriental Novelty & Souvenir Company, 
The—W. Dell Turner. 


Youngstown, Ohio. 


Spokane Seed Co. 
Spokane Specialty Co. 
Washington Mill Co. 
Western Soap Co. 


Hendrickson, H. L. 

Inglis, R., Sons Co., The—W. J. Inglis. 
McGinnis & Leonard—F. B. McGinnis. 
Thomas Steel Co., The—A. W. Thomas. 


Members of the National Association of Credit Men who have 
had dealings with the Sprague Mercantile Agency of Chicago, Con- 
solidated Adjustment Co. of Chicago, Barr & Widen Mercantile 
Agency, St. Louis, Whitney Law Corporation of New Bedford, Mass., 
National Collection Agency of Washington, D. C., International Law 
and Collection Agency of Dayton, Ohio, and Manufacturers’ and 
Jobbers’ Commercial Agency of Benton Harbor, Mich., are requested 
to report the results of the same to the National Office. 


Notes. 


The Milwaukee association held an outing June 28th at Whitefish 


Bay having as principal guest William George Bruce, who delivered an 
address. 


M. A. Graettinger, president of the Milwaukee Association of Credit 
Men, addressed the annual convention of the Wisconsin Retail Jewelers’ 
Association held in Milwaukee the week of July 1oth. 


Chas. E. Doty, a member of the Cleveland Association of Credit Men, 
is to deliver an address on fire insurance before the convention of the 
National Association of Building Managers to be held in Washington, 
D. C., during September. 


“Hot Weather Creditorials” (copyright applied for) is the heading 
under which the business literature committee of the Pittsburgh asso- 
ciation is sending forth its summer literature in short, pithy notes to 
the membership. 


The Philadelphia Credit Men’s Association, which at the New 
Orleans convention reported a membership of 581, has continued to add 
members, and now makes it known that it has passed the 600 mark. Chair- 
man Wolf, of the membership committee, declares that that mark is far 
below his ambitions for the Philadelphia association. 
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Under the announcement of award of prizes in the June and July 

3ULLETINS the name of John S. McCay, of Philadelphia, winner of 

the second prize in Class II, was given in error as John S. McCoy. 
This correction is made with apologies to Mr. McCay. 


President Weiler, of the Toledo association, has not waited till the 
fall months to name his standing committees. They are already appointed 
and he has told them that he expects them to get down to work at once. 


Recent callers at the National office were B. F. Scribner, of the 
Franklin Press Company, a member of the Pueblo Association of Credit 
Men; President H. G. Barbee, of the Norfolk association, and John 
Callis, of R. G. Dun & Co., a member of the Denver association. 


The office of the St. Louis Credit Men’s Association has been 
removed to the Equitable Building in order to secure more commodious 
quarters. This change will be noted in the directories found in the last 
pages of this BULLETIN. 


An elaborate lawn fete has been planned by the officers of the 
Pittsburgh Association of Credit Men for August 25th, to be given 
on the lawn of the Shenley. The Pittsburgh Festival Orchestra (75 
pieces) has been engaged; the lawn will be brilliantly illuminated, and 
light refreshments will be served. 


On President F. H. McAdow’s return trip from his visit to the - 
annual convention of the Commercial Law League of America, held at 
Narragansett Pier, R. I., July 18-22, 1910, he stopped over at Boston 
and was given a luncheon by a few members of the Boston Credit Men’s 
Association. Secretary Meek was also of the party. 


President Howard Marshall, of the New York Credit Men’s Asso- 
ciation is one of the leaders in the formation of the “Commuter’s League 
of New Jersey” the purpose of which is to fight against excessive 
increases in commutation rates among railroads traversing northern 
New Jersey. 


Secretary Whiting, of the Boston association, has asked the mem- 
bers of his organization to express opinions regarding the advisability 
of holding weekly noon-day luncheons such as are proving so helpful 
with many other local associations. If the replies are favorable arrange- 
ments will be made to begin these weekly meetings early in the fall. 


E. M. Underwood, of Failing-McCalman Company, has been made 
president of the Portland Association of Credit Men for the year 
commencing August Ist; W. J. Henderson, of Clossett & Devers, vice- 
president; W. A. Holt, of the United States National Bank, treasurer, 
and L. B. Smith, of Fleischner, Mayer & Co., secretary. 


Membership activity in the Pittsburgh association goes on apace 
through the summer months, at every weekly luncheon a few applications 
being presented. Even at this early date the membership. committee, 
under Chairman Meyer, has set the mark for 900 members by January 
Ist. He knows that it is the long, steady pull that brings results. 


Assistant Secretary E. A. Schooley, of the Pittsburgh association, has 
been put in charge of that association’s credit exchange bureau, which, 
he says, will be ready to serve the members during the present month, 
the exact date being dependent upon the time necessary for handling the 
subscribers’ great lists of customers which must be gotten into shape 
before the bureau is ready to do business. 
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Mercantile agency summaries continue to bring out the fact that 
concerns having a capital of $5,000 or less are those mainly suffering 
collapse in the stress of commercial combat. One of the weeks in July 
gave as high as 88 per cent. of failures among the $5,000 class or lower 


and of the remaining 12 per cent., eight were between the figures $5,000 
and $20,000. 


Capt. S. D. Buck, of the Baltimore association caused the arrest 
a few days ago of Milton E. Bernhard on complaint of several con- 
fectionery manufacturers of Baltimore that Bernhard had secured goods 
from them on false pretenses, purporting to be secretary of a large 
fraternal order which wanted candies to sell at a fair. He has been 
committed awaiting action by the grand jury. 


The Committee on Interstate Commerce of Corporations appointed 
sometime ago by the Minneapolis Credit Men’s Association has embodied 
its conclusions in a report of some length and importance. The con- 
siderable expense involved in the committee’s studies was defrayed out 
of a fund subscribed to by several members of the association. 


The El Paso Association of Credit Men issued in July its initial 
monthly bulletin. Chairman H. E. Christie, of the Business Literature 
Committee, deserves in no small degree the congratulations of the entire 
organization for the excellence of this introductory number. Maintained 
on the high plane of this issue, it is certain to be a great factor for 
building up the El Paso association. 


Charles W. Chambers, secretary-treasurer of the Central Stores 
Company of Louisville, a prominent member of the Credit Men’s Asso- 
ciation of that-city died in July after a year’s illness. Mr. Chambers 
was one of the organizers of the Central Stores Company, having till 
1907 been treasurer of the Bayless Brothers Company, large dealers in 


queensware, Mr. Chambers was a prominent Mason and also a member 
of the Odd Fellows. 


“IT have just scanned the pages of the Convention BULLETIN,” 
writes one of the old faithfuls of the Association, “and it seems to be 
the best and most complete number that the Association has issued, and 
that means progress. I congratulate you and.the Association on the 
work of the year and upon the excellent reports from the various com- 
mittees and for the continued work of the Association. I am also glad 
our good friend McAdow is to be at the head of things for another year.” 


The Newark Association of Credit Men has lost one of its most 
respected members, Theodore F. Johnson, head of the tea, coffee and 
spice house of T. F. Johnson & Co., one of the oldest concerns in this 
business in the state of New Jersey. Mr. Johnson entered the business 
in 1859, and ten years later became its sole owner. Besides being a suc- 
cessful business man, Mr. Johnson was active in charitable and church 
circles and gave of his best thought to the development of Newark’s 
trade interests. 


Evidently not all the cheap lawyers are located in any one city or 
part of the country. The Tacoma Association of Credit Men in a bank- 
ruptcy case recently reported to the National office, states in an examina- 
tion of the bankrupt it came out, that the bankrupt’s attorney just prior 
to bankruptcy proceedings, took $25.00 worth of furniture on account of 
legal services performed. The court held that on account of this trans- 
action $25.00 should be deducted from the fees allowed the bankrupt’s 
attorney. 
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Nathan Spira, whose case has been previously reported in the But- 
LETIN, has been refused a discharge in bankruptcy by Judge Landis, of 
Chicago. Adolph Landauer, of Milwaukee, headed the opposition to 
Spira’s discharge, working untiringly to secure the needed evidence. Mr. 
Landauer is to be congratulated upon his success, a result of which will 
undoubtedly be to dissuade a few men in the Middle West capable of 
swindling merchants from breaking into activity. 


Adolph M. Schwartz, whose advertising as a collector of slow 
accounts is familiar to many credit men, appears to be having a hard time 
of late. Schwartz recently got into a tangle with the New York City 
authorities who charged him with compounding a felony. Again an item 
appeared in the newspapers of July 11th to the effect that Schwartz had 
been held in $500 bail on the charge of assaulting his wife. It is rather 
hard to have business and domestic troubles confront a man,at the same 
time. 


The National Association of Fire Insurance Agents will hold its 
annual convention this year at Chicago, September 12th, 13th and 14th. 
Some of the questions to be brought up for special discussion are, “Fire 
Insurance Expenses,” “State Rating Laws,” and “Qualifications for 
Agency Appointments.” The National Association of Credit Men has 
taken special interest in the last named subject on several occasions, 
urging higher qualifications for agency work. 


The new membership list of the Pittsburgh Association of Credit 
Men just issued, is impressive of the strength and vitality of the organ- 
ization now the largest business association in western PetMmsylvania. 
The cover of the membership book is in the usual black and gold adopted 
as the distinguishing colors of the association and artistically, is all that 
could be desired. The association has been adding to its membership 
steadily during the summer months and this membership list ought to 
stir to still greater progress in acquiring new members. 


The week of August roth was “Merchants Summer Week” in Cleve- 
land, the merchants in the larger portion of the Central Passenger Asso- 
ciation territory having been invited to come to Cleveland by the Whole- 
sale Merchants Board of the Cleveland Chamber of Commerce which 
arranged a generous program of entertainment for their guests. There 
was Luna Park for one night, free to all guests, a theatre party, a base- 
ball game, daily trips by steamboat and many other attractions arranged. 
Nothing could be heartier than Cleveland’s welcome and it is felt that 
from a business standpoint the plan was a great success, 


Secretary W. P. Peter, of the Dallas association, arranged for the 
publication in the news columns of the Dallas News, the entire intro- 
duction to the National Bankruptcy Law as recently gotten out in 
pamphlet form by the National office. This was preceded by a short 
and interesting statement of the work of securing the new amendments, 
credit being given largely to the National Association of Credit Men 
for its part in revising the law. The result is that much interest has been 
aroused in Dallas in the association and the law it worked to secure. 
Secretary Peter’s enterprise is commended to other local associations. 


The danger of shipping a first order to names not well known is 
quife frequently brought out in complaints received at the National office. 
A well rated name is taken advantage of by some party bearing the same 
or a very similar name to send out orders upon, As the agency book 
cannot give street addresses the party receiving the order comes to the 
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conclusion that it is sent by the name listed in the agency book and it is 
not till he tries to collect that he sees he has been taken in. The large 
cities, of course, are the easiest places to work this plan of deception, but 
cases have been brought out frequently enough in the BULLETIN to put 
all credit men on their guard. 


Several days after President Taft had done the part assigned him 
in making the Sherley bill a law, one of our members received a letter 
from the Congressman of his district in which regrets were expressed 
that in view of the rush of business and because of the fact that the bank- 
ruptcy bill was not on the President’s program, the Sherley measure had 
failed of passage, but was on the calendar and would be taken up at the 
short session. Perhaps his constituents will feel it is necessary to pre- 
scribe a long rest for our Congressional friend when they are consulted 
in the matter this fall. 


President F. H. McAdow, of this Association, is to address the 
August convention of the Wisconsin State Bankers’ Association on “The 
extension of the system of exchanging credit information and some 
abuses which have crept into the system.” No good system can be estab- 
lished without finding some who will take advantage of it beyond any- 
thing ever purposed by its best friends, and this is true of the great sys- 
tem of exchanging credit information which has grown up of late years 
largely through the efforts of the Credit Men’s Association. President 
McAdow intends to analyze the system’s virtues and abuses in his address. 


One of our members, Mr. Humphrey Robinson, of Louisville, Ken- 
tucky, has written a very useful book under the title “A Simple Explana- 
tion of Modern Banking Customs.” Mr. Robinson as a banker has 
endeavored to give those who do business with banks an adequate idea 


of their machinery and workings such as is too often lacking on the part of 
otherwise intelligent people who are using the banks every day. For the 
accommodation of its members the National Association has secured a 
few copies of this little book at a cost of thirty cents each, and will mail 
them to members at that price, postage paid. 


In a recent number of the BULLETIN there was an account of a 
so-called guaranteed credit fund for new industries desiring to find a loca- 
tion for their factory plants. The plan which clearly has real merit is 
now in operation in Worcester, Massachusetts, and Williamsport, Penn- 
sylvania. Secretary Whichard, of the Norfolk Association of Credit 
Men, in reading the BULLETIN, was so struck with the feasibility of the 
plan for his city that he brought it to the attention of the Norfolk Board of 
Trade which took to the suggestion and at once appointed a committee 
of investigation with a view to taking early action. 


The many credit men of the East who have had the pleasure of meet- 
ing John William Hallahan, of Philadelphia, will be pained to hear of 
his sudden accidental death while at Cape May in June. Mr. Hallahan 
was recognized as a brilliant lawyer and one of the most entertaining 
speech-makers who has appeared before meetings of credit men at Phila- 
delphia and New York. His address before the spring meeting of the 
New York association on the “Supreme Court, the Bulwark of Our 
Liberties” impressed all his hearers with the fact that Mr, Hallahan was 
destined to occupy a high place in the legal profession. 


An attempt was made recently by certain political interests in Ohio 
to abolish the state fire marshal law. It failed, however, and now the 
friends of the law who are convinced that the decreasing loss ratio in 
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Ohio is largely attributable to the operation of the marshal’s department 
are planning to amend the law in order to eliminate all possible objec- 
tions thereto. In this connection it is interesting to note that the super- 
intendent of insurance of Missouri in his last annual report recommends 
the establishing of a fire marshal’s department with the right to imspect 
any building, order improvements and condemn any building he finds 
to be a fire breeder. 


A sincere friend of the National Association of Credit Men though 
not eligible to membership because of his connection with a business not 
falling under the qualification clause of the constitution writes regarding 
the July BULLETIN: 


“You are certainly to be congratulated on the normal growth in mem- 
bership, graphically set forth in the Butietin. The publications of your 
bureau have always been of a very high order and to my own knowledge 
nothing better is published in the United States. The members of your 
Association are to be congratulated on the lofty viewpoint from which 
many of the most pressing problems in business are considered and the 
wide publicity which has been given to their discussion.” 


The importance of the legislative side of the credit men’s work is 
illustrated by what was accomplished in Ohio during the season of 1909 
in enacting laws which will make the practice of commercial fraud more 
difficult. Measures were put upon the statute books: 


1. To punish the making or use of false statements to obtain 
property or credit. 

2. To establish a municipal court at Cleveland with five judges 
in order to secure prompter justice. 

3. To make more definite the refiling of renewals of chattel 
mortgages. 


A member of the Association has called attention to the schedule of 
charges for collecting claims sent him when he had occasion to place a 
claim in the hands of a local agency at Ely, Nevada. He says when he 
received this notice he felt like apologizing for ever having “kicked” 
before. The charges are as follows: 

On the first $250, not less than 
On the second $250, not less than 
On the third $250, not less than 
On all additional sums 
Minimum fee, $5. 


In May, 1908, the Birmingham Credit Men’s Association undertook 
an investigation into the affairs of Laskey & Goldberg, bankrupts of Tus- 
caloosa, Alabama, which has just been brought to a conclusion. Laskey & 
Goldberg were in business for about two years and had met their bills 
promptly, as a rule taking advantage of the discount. Goldberg and most 
of the firm’s assets disappeared in March, 1908, and have not come to 
the surface since. Laskey, who remained behind, got himself into a 
tangle in the federal courts and has just been sentenced to eighteen 
months in Atlanta prison on ground of perjury, Laskey tried to work 
off the threadbare gambling story. This alone might be made the basis 
of appeal on the ground of insanity, 


Notice was made in the June issue of the BULLETIN of the excellent 
prospectus of the new business courses recently established at the 
University of Wisconsin. In this connection it is worth while looking 
over the broad field of activity which universities are entering upon in 
this new department of broad gauge business education, As was stated 
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before in the BULLETIN, the prospectuses and bulletins of Wisconsin 
University are perhaps more comprehensive and illuminating than those 
issued by any other like institution. Copies of these may be had on 
application to the Corresponding Study Department, Madison, 
Wisconsin. : 


The report of the proceedings of the fourteenth annual convention 
of the National Fire Protection Association held May 17th, 18th and 
19th at Chicago has appeared. The report is significant of the growth of 
the nation’s faith in the necessity of taking earnest steps to halt our fire 
waste. The proceedings are of course more or less along technical lines 
but they are none the less impressive to the business man whose training 
has been in other directions of the highly practical field of usefulness 
which the Fire Protection Association is occupying so successfully. 


The adjustment bureau of the Milwaukee association reports a case 
it has just completed the adjustment of, in which liabilities were $10,- 
577-69 and total actual assets $4,451.30. The case first came to the notice 
of the bureau, February 17, 1910, and was concluded July 26, 1910, when 
dividends of 32% per cent. were paid. For a bankruptcy case (the case 
had to go to the courts) the facts alone indicate that the adjustment was 
well handled and this is felt to be especially true when it is considered that 
the debtor abandoned the whole business and left for parts unknown, had 
to be located at considerable expense and a difficult investigation made. 


A review of the progress made in the enactment of protective credit 
legislation in Massachusetts at the last session of the General Assembly 
is impressive. The laws passed include, a false statement law providing 
that false pretences shall constitute larceny in certain cases, a law pro- 


hibiting junk dealers from selling in the ordinary course of business, new, 
unused or unworn articles or material, and finally, a law placing collec- 
tion agencies under strict state legislation. The first and last named 
measures are to be pushed for passage in other states during the coming 
year. 


A member of the Association suggests that credit men generally 
would be deeply interested in knowing what is a fair proportion of loss 
through bad debts in various lines of business. In giving the figures they 
should be expressed in percentages and a period of say five years should 
be covered. These figures will, of course, be of interest only by trades 
or lines of business because a percentage of loss planned for and con- 
sidered satisfactory in certain lines could not be stood up against in other 
lines. It is hoped that a great many credit men will be willing to con- 
tribute their experience with the understanding that no names are to be 
given out. 


The announcement has come to the National office of the death of 
Edward Blake Dolliver treasurer of the Standard Screw Company and 
manager of the Worcester Machine Screw Company of Worcester, Mass. 
Mr. Dolliver was one of that increasing number of business men who 
appreciate the work of the Association from a broad viewpoint for what 
it is doing to raise the general level of business throughout the country, 
work which he realized reflected back to the manufacturers who sell only 
to the strong middle men. The membership of such men gives the 
Association that strength and standing in the community and before our 
legislative bodies so essential to solid progress. 


A petition requesting the business interests of Pittsburgh to investi- 
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gate the grievances of miners in the bituminous coal regions of Pennsyl- 
vania and to use their influence to end strike troubles there is being 
circulated in the mining camps. Among those to whom the petition is 
addressed are the president of the Pittsburgh Chamber of Commerce 
and President Enoch Rauh, of the Pittsburgh Association of Credit 
Men. The petition recites certain intolerable conditions prevailing in 
these camps which have caused bloodshed and death and prays that the 
parties petitioned use their influence, in having the operators and miners 


come together peacefully and to a point where they may arbitrate their 
differences. 


St. Louis is to have during the week of August 15th a combined 
‘“‘Home-Coming” and “Made-in-St. Louis” festival. All business asso- 
ciations of St. Louis, including the St. Louis Association of Credit Men 
have endorsed and are back of the big movement to bring to St. Louis 
the largest aggregation of visitors and buyers ever assembled in the city. 
Thirty thousand six-foot posters have been distributed over Illinois, 
Kansas, Iowa, Oklahoma, Texas, Arkansas, Kentucky and Mexico, all 
with the invitation to come to St. Louis August 15th. There will be 
large and small exhibitions of St. Louis products, including methods of 
manufacture, in fact, everything will be set aside to show forth the rich- 
ness and importance of the city and its vast industries. 


Every now and then report comes to the National office of cases in 
which a member of a family starts in business, giving a chattel mortgage 
on a stock of merchandise to another member of the family; then after 
obtaining all the credit that he thinks he can obtain, causes the member of 
the family to whom he has given the chattel mortgage to foreclose it, the 
stock being bought in by still another member of the family, and finally 
going into bankruptcy thereby wiping out-all of his general creditors. 
Ordinary precautions, however, should warn credit men away from cases 
of this sort. Rarely will parties who endeavor to carry out such-a plan 


have a report which makes them worthy of any credit consideration 
whatsoever. 


Congressman Swager Sherley, of Kentucky, whose name is asso- 
ciated in the minds of all credit men with recent bankruptcy legislation 
has again received the nomination for the seat he now holds. A Louis- 
ville Republican daily commenting upon the action of the Democratic 
primary says that the nomination is a deserved tribute from his party to 
a man who has served it with credit and distinction. Further the paper 
declares Swager Sherley is undoubtedly an opponent worthy of a hard 
fought contest, and the Republican party must find a man of unusual 
ability and popularity to win against him at the polls. We feel sure 
credit men are well wishers of Mr. Sherley in his coming contest quite 
regardless of party affiliation. 


The Massachusetts legislature has a commission at work gathering 
data which will help in determining upon a system of compensating 
employees for injuries received in industrial accidents. By the resolu- 
tion of the legislature the commission is first to investigate the effect of 
the Massachusetts laws relating to liability of employers for injuries 
and carry on a like investigation in other states and countries as seems 
to them advisable and finish their labors by drafting an act which shall 
embody the conclusions arrived at through their study and investigation. 
As employers’ liability is a topic occupying a prominent piace in public 
print and discussion the results of the appointment of this body of com- 
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missioners will be awaited with much interest. The date set for the 
report is January, IQII. 


At the instance of the committee on discipline of the New York 
County Lawyers’ Association disbarment proceedings have been instituted 
against Jacob I. Weiner, of New York county. It is charged that Weiner 
advised a client who was in financial difficulties to sell his stock of goods 
for $1,500, of which amount Weiner was to receive $500 as counsel fee. 
Instead of following this advice the client sold the stock for $1,000, using 
the proceeds to pay claims of his wife and mother-in-law. Weiner there- 
upon joined with two other creditors by filing a petition in bankruptcy 
against his former client setting forth that he had a claim for $500. 
United States District Judge Hand appointed a referee to hear and decide 
the charge made by the lawyers’ association which is that of advising a 
client to make a fraudulent disposition of his property. 


The purpose announced by a number of associations to support the 
movement inaugurated by the National Association of Credit Men for 
a fire marshal law in all states will give a good sized “boost” to that 
proposition. In most European countries careful inquiry into the causes 
of fires are made and the findings are given to the public. This system 
not only tends to stamp out incendiarism, but educates the public as to the 
use of fire preventives. It should not be necessary to say that anything 
that tends to diminish the heavy annual drain upon the resources of the 
country should be strongly supported. Axiomatic as this is, however, 
it is nevertheless true that we have in this country been proceeding in 
utter disregard of that principle. 


J. E. Rovensky, assistant manager of the foreign department of the 
First National Bank of Pittsburgh, who recently delivered an able argu- 


ment before the Pittsburgh association on “A Central Bank,” has received 
the first prize of $100 awarded at the convention of the American Insti- 
tute of Banking for a paper on the same subject. Mr. Rovensky acknowl- 
edges that the writing of the paper was the outgrowth of a debate with 
Prof. Holdsworth, of the University of Pittsburgh, and the address before 
the Pittsburgh credit men. The judges of award were Dr. Channing 
Rudd, of the Wall Street Journal; Walter E. Frew, vice-president of the 
Corn Exchange Bank of New York, and Prof. Charles A. Green, of the 
Polytechnic Institute of Brooklyn, N. Y. 


In an address before Baltimore credit men a few weeks ago, the 
Hon. Wm. W. McIntyre, formerly a member of Congress from the Balti- 
more district, told of overhearing while on a steamship bound for Balti- 
more a conversation between two traders who were planning to swindle 
Baltimore merchants. One of the parties called the other’s attention of 
the difficulty of carrying out any plan because of the vigilance of the 
Credit Men’s Association of Baltimore. He said that association was 
pretty sure to “get wind of” any plan which might be devised before the 
booty could be gotten away with. Mr. McIntyre said that this was the 
first time he had heard of the Credit Men’s Association and he took pains 
to get acquainted with its work, and since that time has held it and the 
work in the highest esteem. 


Chairman G. Brown Hill, of the prosecution bureau of the Pittsburgh 
association is endeavoring to get the co-operation of his fellow members 
in stamping out a most annoying method of delay practiced by a certain 
class of debtors, namely to take appeals from judgments obtained before 
aldermen and justices of the peace by falsely swearing to the affidavit, 
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necessary to fill out in all appeal cases, which is to the effect that appeal 
is not taken for the purpose of delay. These false affirmations constitute 
the crime of perjury and Mr. Hill believes that if members will prosecute 
in a few cases where debtors after repeated promises to pay have finally 
been sued, judgment entered, appeal taken and decided in favor of the 
plaintiff the demoralizing conditions so bitterly complained of will be 


corrected. Mr. Hill’s committee should receive the support for which it 
asks. 


Jindel Corenman, a paper dealer in New York City, was recently 
tried and convicted by a jury in the federal court for fraudulently con- 
cealing assets from his trustee in bankruptcy. Judge Hand sentenced 
him to ten months’ imprisonment. As an echo of this case Isaac Eisen- 
berg was arrested a few days ago charged with giving false testimony 
as a witness in the Corenman trial. Corenman, it is claimed, anticipated 
his bankruptcy petition by transferring about $1,200 worth of goods to 
Eisenberg. On the witness stand Eisenberg swore that he paid only 
$360 to Corenman, but it came out later that another check passed through 
a third party, the proceeds of which were presumably to be held in trust 
for Corenman’s benefit. With one party to this transaction behind the 
bars and another well on his way, it begins to look as if the much maligned 


bankruptcy law if called to service will bring fraud out where we can look 
at it, if it is there. 


For some time Secretary L. B. Smith, of the Portland association has 
been working with the trustees of the Public Library Association of his 
city to persuade them to open a department of business literaftire, espe- 
cially literature devoted to the different phases of credit granting. The 
list of books offered by Mr. Smith as appropriate to this department 
contained 100 titles, and the trustees have decided to carry out his sug- 
gestion. It was the Portland association which originally suggested to 
the Business Literature Committee of the National Association the 
thought that the various public and Y. M. C. A. libraries throughout the 
country devote shelves to “credit” literature and this took the form of a 
recommendation to all local associations in a resolution made at the 
New Orleans convention. In order to handle their work with the highest 
intelligence credit men need to know more than the simple routine of their 
work; they need to think widely and deeply on economic subjects and 


to learn universal causes of economic phenomena as against merely local 
causes. 


James G. Cannon, whose name is one of the best known among 
the members of the National Association of Credit Men, being one 
of the founders of the organization and its second president, has 
been made president of the Fourth National Bank of New York of 
which institution he has been vice-president since 1890. Among bankers 
Mr. Cannon is best known for his work looking to the systematizing 
of the credit department of banks and no man has done more than 
Mr. Cannon to give to the credit man of both bank and mercantile 
houses the position of influence and dignity which that position to-day 
holds. Mr. Cannon is one of the highest authorities in the country 
on clearing houses having written the best exposition on the subject 
ever published. His contributions in the form of monographs on 
various phases of credit granting and credit systems have done 
much to illuminate the subjects. Mr. Cannon’s greatest service for 
bettering credit conditions has been in his efforts to introduce and 
fix as a custom the system of requiring merchants to supply state- 
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ments of their condition when they desire to borrow, a system which 
rapidly took root not only among banks both in large and small 
centers but among merchants in ordinary mercantile credits. Credit 
men all over the country will recognize that Mr. Cannon highly 
deserves the new honor which has come to him. 


Automobile owners might stick a pin in this and save money. The 
tremendous increase in the use of automobiles has opened up another 
avenue for making a living by sharp practices. Recently a member 
received a visit from a gentleman blessed with a persuasive manner, in 
fact so persuasive that when he departed he had in his pocket ten dollars 
of our member’s money, in exchange for which the latter had a little 
piece of pink paper bearing these words: 

Your guarantee to save me at least $50 on my purchases for auto- 

mobile supplies during a period of one year from date is accepted and I 

hand you herewith my fee of $10 for your services during the year as 

purchasing agent. You are to save me money on my gasoline, tires, 
accessories, and on my tours away from home at your officially appointed 
hotels and garages as well as on my automobile insurance premiums. I am 

to encourage your plan whenever I can, by buying everything I need for 

my automobile through you whenever same can be done to advantage and 

to suit my convenience. 

A few days later a circular came along announcing the opening of 
the gasoline season and offering it at ten cents a gallon, cash in advance. 
To make a long story short the bait was swallowed. In course of time 
no gasoline putting in an appearance and being unable to obtain a satis- 
factory explanation the law was invoked resulting in the return of the 
money. Motoring friends may perhaps to their advantage take this warn- 
ing to themselves. 


Largely through the enterprise and efforts of Dr. Joseph French 
Johnson, dean of the New York University School of Commerce, 
Accounts and Finance, there has been organized at New York what is 
known as the Alexander Hamilton Institute, the purpose of which is to 
collect and bring home to business men the best thought of university 
and business specialists in the fields of accounts, finance and business 
management. Universities all over the land are adding business courses 
to their curriculum and this institute is a sort of university extension for 
the benefit of those now engaged in business and therefore beyond the 
reach of regular university courses. One of the best signs of the times 
is the demand for more scientific business training and practice and 
broadminded business men will be glad to see more and more avenues 
opened for the promotion of business as a science. 


The many friends in the Association of Mr. and Mrs. R. R. Gillette, 
of Denver, will be glad to learn that they escaped with their lives from 
a very serious automobile disaster which occurred July 17th, when they 
with Mrs. Gillette’s mother and nephew were motoring in the suburbs of 
Denver. The accident took place at an electric railway crossing, where 
a rapidly moving trolley car carrying two hundred passengers struck 
the Gillette automobile when going at such a high rate of speed that 
the motorman was unable to bring the car to a stop within two hundred 
feet. The automobile was dragged most of the distance and was com- 
pletely wrecked. All occupants of the car were thrown out and were 
badly injured. Mr. Gillette was president of the Denver association 
when it entertained in convention the National Association in 1908 and 
Mrs. Gillette had charge of all arrangements for the entertainment of 
the ladies and in this capacity won the hearts of all who shared the 
pleasures of the Denver convention. 
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The Merchants’ Protective Association of New York has issued 
President Edward D. Page’s annual report which always contains mat- 
ters of interest to credit men. As is well known the Protective Asso- 
ciation is an organization of large textile houses which have found by 
experience that it pays to co-operate in exchanging credit information 
and to place claims in bankruptcy in one place for adjustment. In join- 
ing the association a member takes upon himself the moral obligation 
to place claims in insolvency matters in the hands of the association 
for collection unless prior to the bankruptcy other counsel has been 
retained or exceptional circumstances have entered. The result has 
been a great many notable bankruptcy prosecutions where fraud has 
been suspected. As pointed out by President Page many of the prosecu- 
tions have cost several thousand dollars and would not have been 
attempted unless for the existence of an association, one of whose main 
purposes is to protect its members from swindling operations. 


The report of the fifteenth annual convention of the National Asso- 
ciation of Manufacturers held May 16th, 17th and 18th has appeared. 
The conventions of the Manufacturers’ Association are always of interest 
to credit men, several of its committees working in lines parallel to 
those of the Credit Men’s Association. Especially the report of their 
bankruptcy committee attracts attention. Here entire accord with the 
work of bankruptcy law reform as carried on by the Credit Men’s Asso- 
ciation is expressed and congratulations extended that the latter organi- 
zation was able to bring to its help such well-known authorities and 
leaders of bankruptcy reform as the Hon. Swager Sherley and Harold 
Remington. President Kirby’s address dwelt principally on Questions 
of tariff, industrial insurance, industrial education, the merchant marine, 
labor organizations and special legislation of interest to manufacturers 
which are absorbing topics with the Manufacturers’ Association. Many 
notable addresses also served to make the convention one of the most 
interesting and successful in the annals of the association. 


The annual convention of the National Association of Clothiers 
was held this year at Baltimore, June 6th, 7th and 8th. All delegates 
were put up at the Surburban Club of Baltimore County as guests of 
the Baltimore Board of Trade. A part of the first day was given to a 
discussion of the affairs of the National Labor Bureau, the purpose of 
which is to get concert of action among clothing mafiufacturers in all 
matters pertaining to shop conduct, the training of apprentices and the 
distribution of labor among the clothing manufacturing centers where 
most needed. President Marcus M. Marks, who by the way was again 
elected president of the association for another year, presided at the 
session of the Clothiers’ Association in his opening remarks ably outlin- 
ing the accomplishments of all departments. Especially President 
Marks urged the highest possible development of the credit exchange 
bureau by means of which are discovered the weak spots in a dealer’s 
credit, the combined ledgers of the clothing manufacturers revealing 
the very heart of every situation. Secretary Wm. R. Corwine made 
a full report showing: by statistics the activities of the credit bureau and 
other departments. The adjustment bureau’s record for the year showed 
a remarkably high dividend percentage and a growing confidence in the 
bureau’s ability to be of service to the trade among not only members 
but other houses selling to retail clothiers. 

The Secretary of the Treasury has in the last two months been 
endeavoring to instil some life into the Aldrich-Vreeland Currency 
measure by encouraging the organization of National Currency Asso- 
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ciations. Up to this move on the part of the treasury the only asso- 
ciation formed under the law was at Washington, D. C., where the banks 
came together very shortly after the act was passed. Banks have 
objected to the law for several reasons, one being the fact that every 
bank in an association whether large or small has an equal voice in the 
control of the association’s affairs; again the difficulty of a bank with- 
drawing from the association after all notes have been redeemed was 
seriously objected to and this new movement follows a decision by the 
Secretary of the Treasury that any bank may withdraw with that officer’s 
approval and the consent of the executive committee of the board of 
managers of the association, provided no unredeemed circulating notes 
issued to the association are outstanding. It is not to be understood 
that the resumption of activity in forming these associations (already 
one has been formed in New York and bankers in Philadelphia, Boston, 
St. Louis, Pittsburgh, Cleveland, Atlanta and Louisville are likely to 
follow) means that financiers are apprehensive of danger ahead. The 
object is merely to be in readiness if occasion for action arises and be 
able to take advantage promptly of preparations made by the treasury 
department for financial strains. Upon the passage of the law the 
treasury department had $500,000,000 additional circulation printed 
and stored in the treasury awaiting emergency. 


“A Treatise on Secret Liens and Reputed Ownership,” prepared by 
Abram I. Elkus and Garrard Glenn, of the New York bar, has just 
appeared, published by Baker, Voorhis & Co., of New York. The plan 
and scope of the volume is of interest to all credit workers and is best set 
forth in the author’s preface from which quotations are made as follows: 


“The extended use of credit incident to modern business methods has 
directed the attention of the lawyer, banker and merchant to the rules of 
law which govern the giving of security by placing upon personal property 
liens which are not made public. The secret lien is generally based upon 
the very natural desire of the borrower to secure funds on specific property, 
without undergoing the injury to his credit standing which would result 
from such a transaction becoming a matter of public knowledge. 

“While it has been well said that ‘the fewer secret trusts or liens there 
are the better’ and ‘secret liens are to be discouraged,’ yet the attempt of 
the business man of the present to make the most out of existing credit 
conditions tends to increase the number of such transactions. Interest in 
the rules of law governing these cases is not confined to the parties imme- 
diately involved in the transactions, but extends to all givers of credit. 
Transactions which may be good inter partes are frequently void as against 
general creditors and it is in the conflict between the unsecured creditors 
and the secured creditor that the question is generally brought before the 
courts. ; 

“An effort has been made to sketch the historical development of the 
law upon this subject through the English statutes and decisions to the 
American decisions. 

“Without attempting to give the prevailing rules of law in each state, 
the treatise endeavors to show the development of the principles which 
govern the applications of the rules of law to secret liens in both the 
federal and state courts. Particular classes of cases which are of not 
infrequent occurrence have been discussed, such as floating charges in 
mortgages, consignments of merchandise and trust receipts and the more 
recent efforts of individuals seeking through a corporation to put them- 
selves forward freed from the disability which attached to the individuals 
composing the corporation. Also the distinction between the doctrine of 
reputed ownership and fraudulent conveyances is pointed out.” 


The prosecuting bureau of the New York Credit Men’s Association 
has succeeded in landing behind the bars one Samuel Koller, who with 
Samuel Mandelbaum, operated under the name of W. J. Nixon Company 
to swindle a large number of merchants. Until January, 1910, a party 
by the name of W. J. Nixon did an excellent business under the name of 
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W. J. Nixon Company at 481 Flatbush Avenue, Brooklyn, N. Y. The 
Nixon Company had a fair credit rating. In January Koller and another 
party bought out the name, good will and office building of the W.J. Nixon 
Company, by which they had formerly been employed, and immediately 
on securing possession of the business in the name of the Nixon Company, 
Koller began placing. orders for building materials, including rope, 
glass, paint, oils, varnish, roofing material, cement, etc. It is stated 
that orders for these and similar goods were placed with over one hun- 
dred dealers, who, accepting the rating given the old W. J. Nixon Com- 
pany, promptly filled the orders and shipped the goods, which in each case 
were purchased on terms of thirty to sixty days. The goods were no 
sooner received than the purchasers sold them to auctioneers and junk 
dealers, always receiving cash. On April 21st three creditors filed an 
irivoluntary petition in bankruptcy and a receiver was appointed, who on 
visiting the business address of the concern, found nothing but an empty 
room—no money, no bank account, no merchandise of any kind, no letters 
and no books. Two members of the New York Credit Men’s Associa- 
tion were included among the creditors who had been defrauded. They 
presented the facts to that association’s prosecuting committee which 
promptly decided to institute criminal proceedings in the federal courts, 
charging fraudulent use of the mails. Attorneys were employed who lost 
no time in placing the case before United States District Attorney Wil- 
liam J. Youngs, in Brooklyn, who in turn placed it before United States 
District Court Judge Chatfield. On June 14th the creditors appeared - 
before the federal grand jury, and one week later that body handed down 
indictments. Koller was immediately arrested and placed under bonds 
of $4,000 and taken to jail pending the payment of the bond. Mandel- 
baum has not been ‘apprehended, as he disappeared the day before the 
indictment was found against him, and his present whereabouts are 
unknown to the authorities. 

Members interested in the Rex Company, Stanford Browning, 
proprietor, Keokuk, Iowa, may obtain confidential information from 
the National Office. 

Walter J. Spears and Clyde W. James (Empire Stove Company) 
were found guilty on August 4, 1910, of using the mails for fraudulent 
purposes and were sentenced each to eighteen months’ imprisonment. 
Spears with one Morton Davis now in jail was connected with the 
Empire Stove Co. at London, Ky., in a venture known as “People’s 
Stove Co.” Members having any papers relating to the London 
concern should forward them to the National Office. 


Information Wanted. 

It will be appreciated if members of the Association receiving 
communications from the parties named below will communicate with 
the National Office :— 

Simon Kreger, of Brown’s, Illinois; 

W. B. Batton, doing business as the Selma Gun and Key Com- 
pany, Selma, Ala.; 

T. L. Carter and J. P. Elliott, who were in business as the Clanton 
Furniture Company at Clanton, Ala.; 

Allen Carnes & Co., said to be doing business in Knox and Bell 
Counties, Ky. 


Can You Assist in Finding These Debtors? 


It will be appreciated if those having any clue to the present where- 
abouts of the following communicate their information to the National 
office : 
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Julius Abrahamson, formerly operating Produce Liquor Co. at 
Duluth, Minn. ; 


: J. Elman, formerly in shoe and men’s furnishing line at Des Moines, 
owa ; 
J. S. Neiman, in same line as Elman (above) and at same city; 

F. O. Seibert, of Seibert-Herndon Electric Co., Lexington, Ky. ; 

John J. Bradley, formerly in the tailoring business at Newport News, 
Va.; said to have been seen recently in New Haven, Conn. ; 

Ed. Samuels, formerly located at Philadelphia in the installment busi- 
ness. Is understood to have moved to Chicago; 

D. D. Smith, formerly of Highland Park, III. ; 

Jacob Rosenblatt and Abe Rosenblatt, till recently in the furnishing 
goods and hat line as Rosenblatt Bros., at 374 Central Avenue, Jersey 
City, N. J.; 

S. F. Forsyth and J. N. Carroll, formerly doing business as the Nay- 
lor Roller Mill Co. at Naylor, Mo. Are said to have sold their mill prop- 
erty at Naylor early this year and departed presumably to Texas; 

Albro Martin, formerly a railroad contractor at Durant, Okla., leav- 
ing that place in the fall of 1909; 

E,. M. Wheeler, formerly a railroad contractor, located at Mount 
Pleasant, Tenn. ; 

B. F. Leffingwell, formerly of Onamia, Minn., and later heard of 
around Horseman, Wis. ; 

C. A. Bechtol, till recently in the jewelry business at Marengo, III. ; 
supposed to have left that place with bulk of his stock; 

Mrs. A. L. Coffey, formerly a hotel keeper at Herrington, Kansas, 
leaving there early this year. Said to have been in Long Beach, Cal., 
but not there now; 

A. B. Moulders, formerly of Cleveland, Ohio ; 

J. D. Myers, formerly of Orland, Ga., and said to be in Florida; 

N. B. Foures, formerly of St. Matthews, S. C.; 

Adolph Wolf, who conducted a peddlers’ supply business at Indian- 
apolis, Ind. ; 

Ralph W. Emerson, doing business at 918 Westchester Avenue, New 
York, N. Y.; 

J. Friedman, until recently engaged in the confectionery business 
at 411 South Halsted Street, Chicago, III. ; 

C. F. Bowlus, formerly a jeweler. Last heard of at Harveyville, 
Kansas. Previously conducted a jewelry and photograph shop at Scran- 
ton, Kansas; 

E. G. Winslow, a jeweler, last heard of at Milledgeville, Ga. ; 

Schienbaum Woolen Co., which till recently was at Sioux City, Iowa; 

S. E. Carver, formerly of DeWitt, and also of Excelsior Srrings, Mo 
Left the latter place about a year ago; 

George Clark, formerly located in the plumbing business at Welling- 
ton, Kansas, since February 9, 1910. Till very recently is said to have 
been located at Neodesha, Kansas; 

William Gordon, who formerly operated the Bazaar Store at Wolcot- 
ville, Ind. ; 

T. H. Halloway, formerly of Enid, Okla. ; 

Dayton Storage and Loan Co., formerly of Dayton, Ohio; 

J. Winkler, formerly located at 142 La Salle Street, Chicago, III. ; 

A. Goldman, till recently in business at Green Bay, Wis. ; 

O. Beifield, formerly handling a general line of goods at Hansel, 
Iowa; 

A, Perkins, till recently at Providence, R. I.; 
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A. Delier, formerly of Montpelier, Vt.; 

Dr. Richardson, formerly of Belgrade, Mont. ; 

H. M. Baker, formerly in the hardware business at 83 Monroe Street, 
Chicago, IIl. ; 

I, Moskowitz, recently engaged in business at 92 Water Street, New- 
burgh, N. Y.; 

B. Goldberg, formerly in grocery business at 186 Monitor Street, 
Brooklyn, N. Y.; 

Milton Henoch, formerly of 4243 Olive Street, St. Louis, Mo., and 
prior to that with the Laclede Gas Co., of the same city; 
g L. Hyman, formerly of Grass Valley, Cal., who made a bad failure 
there ; 

N. Y. Brady, formerly a baker at Cassopolis, Mich. ; 

W. C. Savage, until recently in business at Sy racuse, New York, as 
W. C. Savage Asphalt Co.; 

Isadore Levin, recently doing wholesale notion business at 730 W. 
12th St., Chicago ; 

W. H. Ackman, who left Dayton, Ohio, owing many people. Sup- 
posed to have gone to Kentucky ; 

S. W. Binford, formerly of Farrar, Ga.; 

F. H. Gobie, formerly of Brattleboro, Vt., and later in the steam 
laundry business at Long Branch, N. J.; 

T. L. Carter or J. P. Elliott, proprietor of Clanton Furniture Com- . 
pany doing business till recently at Clanton, Ala. 


Walter F. Eldridge, formerly in the jewelry business at Albany, 
N. Y. 


The Credit Department Methods Committee has issued a 
small ticket or label reading as follows: 


DISCOUNT FOR CASH is a Premium for 
PROMPT PAYMENT within the time and upon 
the terms as agreed, and when NOT EARNED 
should not be claimed. 


Please add to your next remittance $................ 
ISSUED AT THE INSTANCE OF 
NATIONAL ASSOCIATION OF CREDIT MEN 


The back of these-tickets is gummed so that members 

may attach them to receipts or letters. The tickets are put 

"up in packages of 500—price being $1.00 a package. No order 
for less than 500 can be accepted. . 

Every merchant suffers more or less bigs the abuse of 
the discount privilege. Education will do a great deal to 
diminish the evil. After a man has received a few of these 
notices especially if they come from more than one source, 
he will begin to take notice. 

Send to the Association = 41 Park Row, New York, 
N. Y., for samples. 





“METHODS FOR OPENING A NEW ACCOUNT BY THE 
CREDIT DEPARTMENT. 


By J. H. Scates, BELKNAP HARDWARE AND MANUFACTURING Co., 
LoulISvVILLE, Ky. 


(At the last annual convention of the National Association of 
Credit Men, the writer of this article was awarded first prize for 
general excellence of his contribution on this topic.) 


The important question for consideration in opening a new 
account is the firm’s credit standing; other essential features are 
accuracy of the name and address and a systematic method of 
recording the credit information so that it will constantly serve as 
a guide in disposing of subsequent orders. 

In the case of voluntary orders, the credit is usually determined 
by agency ratings, these ratings being verified by means of special 
reports from the agencies, or through references furnished by the 
applicant; but as most sales are made by traveling salesmen, this 
certainly being true in my own experience, I will assume that we 
are following an order received through a salesman. 


If a customer is entitled to credit at all, the credit man’s pur- 
pose should be to extend that customer credit upon the most liberal 
basis consistent with the conditions of the risk and to get these well 
in mind he should begin with the salesman even before he secures 
the order, and endeavor to impress upon him the importance of 
co-operating with the credit department by sending in full credit 
reports. A “Salesman’s New Customer Report” form (see Form 1) 
is provided for that purpose. It is very simple, containing only 
vital questions so worded that they can generally be answered by a 
“Yes” or “No.” These reports are valuable because they compel the 
salesman to consider the firm’s credit standing and teach him to 
discern the essential characteristics of a good risk. In many instances, 
they form a satisfactory basis for approving a “First Order.” These 
reports also should contain a liberal number of trade references which, 
thanks to the good work of the National Association of Credit Men, 
afford the best source for obtaining satisfactory and conclusive credit 
information. 

In addition to the form presented, in order to insure prompt 
service, which is an essential factor in perpetuating patronage, sales- 
men in remote territories are provided with “Direct Inquiry Tickets,” 
such as are furnished by the leading mercantile agencies. They are 
instructed to make inquiries on all new customers by which method 
the reports arrive almost simultaneously with the orders. 


‘The ledger is used as a basis for determining credit because it 
shows the status of the account “up to the minute.” This, and other 
data hereinafter mentioned and shown‘on the ledger sheet afford a 
-comprehensive guide for handling subsequent orders, besides being 
most economical. 

When an order is received, the ledger is examined to make sure 
_that it is not for an old account. Next the name is looked up in 
the agency rating books. If listed there, the spelling and address 
are verified, but for every order whether the firm is listed or not, 
.a “Notice of New Customer” (see Form 2) is made out in triplicate 
‘(three colors padded alternately, white, pink, and yellow, exactly 
‘same wording for each) containing spaces for the Name, Kind of 
Business, Address, Rural Delivery Address (if any), Shipping Point, 
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Form I. 


Salesman’s New Customer Report 


To be filled out and sent in with each New Customer's Order. 


Do this in order to insure receiving credit for the sale. 


Ant. of order, about $ 
Sold to- 
P. O. Address 


INDIVIDUALS IN FIRM 
PD Piccermrteninecssins 


GENERAL INFORMATION 
Estimated Val. of Stock > $ 
Condition of Stock ?————__________________ Insurance ? - 
How long in Bus. ?———___L___{_{_________Safe Amt. to. Credit ? 
Estimated Val. of Real Estate (subject to debts)? $ 


Ever Failed ?______{___ Ever been Sued ? 
Character ? 


Present Crop Prospects - 
BUYS FROM FIRMS NAMED BELOW 
NAME 


WRITE YOUR OWN OPINION ON THE OTHER SIDE 


mae ia 








Name of Salesman, Ratings, and place for assignment of a Limit 
with the signature of the credit man. If the report of the salesman 
or the rating is such that the order can be approved, it is checked and 
sent through with the yellow “Notice of New Customer” attached. 

This yellow sheet is a notice that the order is from a new cus- 
tomer, and the sales department is governed by the information in 
acknowledging receipt of the order and in classifying the customer. 
If the limit is omitted, it is understood that an investigation is being 
made and that notice of the result will follow in due course. 


Form II. 


NOTICE OF NEW CUSTOMER. 





= alate seiabsniitaacinss OI ca 





Town ——— . State 


Rating: 
Tn cenitheniie tied lismntecneanioninneetiiapdcis 3.) 
Remarks. 








Cr. Mgr. 


The pink sheet is passed to the bookkeeping department as a 
notice to open immediately an account with the firm named. No 
account is opened except by authority of the credit department. This 
precaution leads to the immediate detection of errors and being 
practically automatic in its operation, becomes a simple safeguard 
against many irregularities. 

The white sheet,—the original “Notice of a New Customer,” is 
held in the credit department until additional investigation is made. 
When all the reports are received they are attached to this sheet. 
Any changes in rating or other corrections are noted, the limit is 
assigned, and with the credit man’s signature affixed, the investiga- 
tion is complete. The papers are then passed to the bookkeeping 
department for further notation of data not contained on the pink 
sheet. ; 

When an order cannot be approved without investigation the 
original is held by the credit department with all papers attached, 
until sufficient information is received, but the duplicate (orders 
being written in duplicate) is immediately detached and sent to the 
sales department stamped, “New,—Held for Credit ;” otherwise, the 
treatment is the same as though the credit had been approved when 
the order was received. 

That the salesman may be informed of the progress of the order, 
a notice (see Form 3) is sent when the order must be held for investi- 


656 


gation, and still another notice (see Form 4) when it is approved, 
giving the amount of the limit assigned by the credit department and 
inviting criticism if it appears to be unreasonably restricted. 


Form III. 


NOTICE TO SALESMAN 


ORDER HELD FOR CREDIT 
Louisville, Ky. 


208-3M-10 07. 








Owing to lack of information, we are holding order from 
P.O. 





Agency ratings are as follows: 
Oe) REE 


If full report was sent with the order, this is intended only to advise you of its probable disposition, and as a 


suggestion that you give any further information you may possess. If report was omitted, please forward one im- 
mediately and include Trade References—as liberal a number as you can. 
Reports should accompany orders where there is a change in firm name, as well as those from new customers. 
Salesmen’s Reports with Trade References save time, and frequently enable us to extend credit promptly where 
we could not do so without such information. Please write your reply on back of this sheet. 


BELKNAP HARDWARE & MFG. CO. 
CREDIT DEPARMENT. 


Form IV. 


“NOTICE TO SALESMAN OF CREDIT LIMIT. 


BELKNAP 
Iron 


Hardware Rremiiiey Cip i a es 
Wire 


LOUISVILLE 


Mr. 


Your order from 


Ab AguG UG | Tat) 6 Ete me Cae 
has been approved; but from the information 
at hand, we will for the present limit 
the account to $_._E—CSsSCS.§—S<C=CsC#S ff’ ycru' haves 
any comment to offer, please write us 
promptly. 

BELKNAP HDWE. & MFG. CO. 

CREDIT DEPARTMENT. 
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Finally, after making an index card (see Form 5), the report is 
filed. The index is merely a safeguard, for while the names are kept 
in the ledgers by towns, arranged alphabetically, the extension of 
the rural delivery service frequently causes confusion in determining 
the correct address of many customers, and the maintenance of an 
index seems to be the only remedy. 


Form V. 


NAME : ; = ‘ Bus. 


_P.0. 





R. F. D. 
SHIP. Pr. : 7 é _Via 


RATING—DUN BRAD. Lim.—$ 





SALESMAN 1st. Order Rec’d. 





__ DISPOSITION 


REMARKS 


818-3M-1-10. 


While this system is somewhat elaborate, it was formulated by 
degrees and is adapted to meet the requirements of a large business, 
but it is susceptible of modification for smaller houses. The plan 
provides for a record of all the salient credit information, along with 
the name on the ledger,—information that too often is carried “under 
the hat.” Under the arrangement described although several assist- 
ant credit men are employed, they are all able in an emergency, to 
take up one another’s work with little delay in execution. The same 
sort of system or arrangement should exist, even if there is but one 
credit man, for there always will be times when some one must act 
as substitute and such action should be based upon a definite record, 
—not a guess. 


“THE BANKRUPTCY LAW NOT AUTOMATIC.” 


The May issue of the BuLLETIN contains a letter published by 
the Mercantile Adjuster complaining that business men, otherwise 
intelligent, do not see that it is to their interest to send to attorneys 
claims against debtors who have gone into bankruptcy. 

The writer of the letter a lawyer, endeavors to make it appear 
that failure to send such claims to attorneys always works to the 
detriment of the claimants. My experience has been different. I 
believe in sending a claim to lawyers when there is anything at 
stake provided you can find a lawyer who will give it proper attention. 

Very often, however, when you send out a claim, the lawyer 
files it with the referee, draws the dividend, if any, and pockets his 
fee. I know of one case in which the attorney whose name has been 
carried for years by one of the leading law lists of this country, failed 
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to file the claim at all, and the creditor did not get any dividend. 
It was the experience derived from this particular case that caused 
the client of this lawyer to take the matter up with his senator at 
Washington, and through him secure an amendment to Section 65 
of the Bankruptcy Act by means of which creditors who for any 
reason have failed to file claims with alt possible promptness have 
been protected against the premature payment of dividends. 

It is true that attorneys cannot always afford to give liberally 
of their time in ferreting out fraud in bankruptcy cases. However, 
one would suppose from what this attorney writes that when a claim 
is sent to any lawyer it would receive at least the minimum attention 
it clearly requires. This is far from being the fact and the exceptions 
are so numerous that I cannot allow the article in question to go 
unchallenged. It is certainly misleading as applying to many 
instances. 

Henry A. JEFFRIES, 
Indianapolis, Ind. 


COLLECTIONS AND HOW TO HANDLE THEM. 
By L. Joun BercMan, Pass & Seymour, INc., Sotvay, N. Y. 


(At the last annual convention of the National Association of 
Credit Men, the writer of this article was awarded first prize for 
the general excellence of his contribution on this topic.) 


The collection of accounts is the vital factor in making credits. 
A credit manager’s judgment is vindicated, in extending a doubtful 
credit, provided he can collect the account. A good collector can 
collect the account if he has properly established the extent of the 
risk taken in extending credit. 

A good collector is a combination of nearly all the requirements 
which make the live business man. He must be resourceful in 
methods, diplomatic, courteous and withal capable of drastic, kind, 
severe, generous, relentless or amiable mood, in fact, of every tem- 
perament that fits the particular requirements of the task in hand 
when he undertakes to separate his debtors from their money. 

A method that works well with one debtor may fall flat with 
another. A method that builds business through courtesy and kind- 
ness with one man may, with another, result in loss of money. There- 
fore permit me to say with emphasis, “Know your debtor.” 

To know the debtor, the credit man should have before him so 
that he may see it at a glance when he writes his customer requesting 
payment of his account, all there is to know relative to his financial 
responsibility and integrity; also a history of the business conducted 
with him, and of the rise and fall of the customer from a business 
viewpoint. f ; 

This may be accomplished by the use of cards, size five by eight 
inches being most convenient (see accompanying form). Use one 
side of the card for complete credit information and the other for 
collection record. These cards should be kept alphabetically 
arranged in a cabinet consisting of four drawers, labeled: Prospec- 
tive; Active; Collection, and Inactive. tS 

Some credit systems involve so much writing and duplication of 
work as to render their use burdensome. To avoid that objection was 


(See forms on following pages) 
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constantly the purpose in mind in originating the system I am about 
to describe. 

Most business houses send out their statements at the end of 
each month. When these end of the month statements reach the 
credit department the credit record card for each is removed from 
the drawer labeled “Active,” the amount of the account recorded 
thereon by months, and the card placed on the credit manager’s desk 
with the statement and file of correspondence. 

Statements covering accounts not due are placed in a mailing 
basket to be posted without comment. Accounts due are accompanied 
by a courteous letter requesting verification, or urging that if there 
be any errors, the house be notified at once so that the matter may 
be investigated and proper adjustment made. 

The credit manager need only mark opposite the account written 
about, the date and character of the letter written. When the letters 
come to the credit department for signature, the cards are returned 
with them and are then filed chronologically in the drawer labeled. 
“Collections” behind monthly and daily guides so that they will 
receive further attention. 

A notation is made on the card each time a letter is sent and if 
answers are received and promises of remittance made, that informa- 
tion is recorded and the card filed ahead to the correct date. 

As the letters of the alphabet are printed at the top of each card 
and an adjustable guide placed over the letter, the firms whose names 
begin with the same letter are in a line and any card desired may be 
located instantly. 

Every morning the cards to have attention on that day are sent 
to the accounts department where remittances received or credits 
allowed are recorded thereon. The cards are then passed on to the 
filing department where the file is gotten out as in the beginning 
and placed upon the credit manager’s desk. 

In case the account has been paid since the first letter, the card 
is immediately returned to the credit department and filed in its 
proper place for reference and further use. 

Should remittance or response fail to put in an appearance within 
a reasonable number of days, another letter is written drawing atten- 
tion to the over-due account and unanswered letter. This second 
letter is written with the inference that there is, undoubtedly, some 
good reason for the delay ; and, it requests that if this delay is caused 
by any matter in connection with which the house may render assist- 
ance, there be no hesitancy in taking it up at once. 

This usually brings an answer but should it be ignored, a third 
letter is written in which the customer is told that failing to hear 
from him, anxiety is felt lest he be experiencing some serious crisis 
in his business; and he is urged to write a letter of assurance so . 
that the matter may not continue a subject of concern. 

Failing to receive answer to this communication, another is 
written in which it is stated that draft will be made at a near date 
through the customer’s own bank, but the date is put far enough 
forward to give the customer a chance to prevent the sending of a 
draft. If this is without avail, a draft is made direct through the 
customer’s bank, and the same day a letter goes to the erst-while 
customer telling him of the action, asking payment of the draft as 
soon as presented and hinting that should it be returned dishonored 
we may be compelled to resort to measures which might engender 
unpleasantness. 
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Not until all this fails is the account placed with an attorney 
whereupon the records on the white card are transferred to a pink 
worded and arranged precisely as the white card (see accompanying 
forms) which constantly warns the credit manager that once he had 
trouble with the account. The pink card stands as a perpetual danger 
signal. The amount is charged to “Suspense Account” and the card 
held to follow the attorney. 

This system brings to notice each day those accounts that should 
receive attention and reduces by one-half the labor of collecting. It 
works automatically and takes care of the detail work connected with 


the collection department with very little of the credit manager’s 
personal attention. 


Rendering Credit to Whom It Is Due. 


On the walls of the office of the National Association of Credit Men 
has been made space for a souvenir in which every Association member 
should take pride because it stands for the accomplishment of something 
important in which each has had a part. It is the pen and holder used by 
President Taft in attaching his signature to the so-called Sherley 
Amendatory Bankruptcy Law. 

There is no intention on the part of this Association to take all the 
credit for the final enactment of this important legislation; that would be 
ungracious towards the many men and groups of men in organizations 
who have extended this Association their endorsement and assistance in 
the advancement of the measure. But the leadership through it all has 
been with the National Association of Credit Men. It was this Asso- 
ciation which mainly bore the heat and burden of the long struggle and 
there is no reason for a retiring disposition when the honors are passed 
around. 

First of all stands the Association’s Bankruptcy Committee under 
its indefatigable chairman, O. G. Fessenden, who kept up the fight for 
the amendments of 1910 during two successive Congressional sessions. 
To him naturally Harold Remington, acting for the Association, turned 
over the pen which completed the long task in which Mr. Fessenden 
engaged himself and the letter which follows addressed by Mr. Reming- 
ton to Mr. Fessenden is surely the sentiment of every member. 


Mr. O. G. FESSENDEN, Chairman, Bankruptcy Committee, National 
Association of Credit Men, 
New York City. 

SIR: 


I take great pleasure in presenting to you, as chairman of the 
Bankruptcy Committee of the National Association of Credit Men, 
the pen with which the President of the United States signed, on 
June 25, 1910, the bankruptcy bill whereby that bill became the law 
of the United States. It affords me special pleasure because the 
President expressed his gratification at the opportunity of making 
the presentation to the National Association of Credit Men. 

The signing of this bill completes the work in which you 
have been so earnestly and persistently engaged during not only the 
last six months but the last two years. You have hoped to bring 
to a better state of perfection the great business law of the United 
States and whilst realizing that this law cannot be perfect and will 
doubtless be found defective in some particulars, yet you feel that a 


663 











great step forward has been taken in the clarification of some of the 
important and delicate points in the law as well as in the correction 
of certain abuses which have crept into its administration. 

It is needless, however, to remind you that there is still use for 
a Bankruptcy Committee of the National Association of Credit Men 
—perhaps the work of this committee has just begun for now more 
than ever the duty devolves upon the credit men of the country 
to see that the bankruptcy law is administered in its true spirit and 
intent. 

Believe me, I am as ever, 


Very truly yours, 
(Signed) Haro_p REMINGTON. 


Mr. Fessenden, not content to take quite as full a measure of 


credit as Mr. Remington extends him, replied as follows: 


Haro_p REMINGTON, Esq., 
Cleveland, Ohio. 
DEAR Sir: 


Your esteemed favor of July Ist, together with the pen with 
which the President of the United States signed the bill amending 
the Bankruptcy Law of the country is at hand. 

I have transmitted the pen and letter to Mr. C. E. Meek, 
the Secretary-Treasurer of the National Association of Credit 
Men that he may place them among the archives of the organiza- 
tion. 

It certainly is a gratification to every member of the Associa- 
tion that the amendments to the Bankruptcy Law advocated by 
them have been incorporated into the law of the land. 

It is a great pleasure to me personally that the struggle is 
ended and I want to say that without your help we would not 
have been successful. 

The President of the National Association of Credit Men 
will accept the pen on behalf of that body and from him you will 
receive an acknowledgment of the gift. 

With very kind regards, I am, 


Yours very truly, 
(Signed) ©. G. FESSENDEN. 


President McAdow also in appreciation of Mr. Remington’s 


efforts addressed to him the following letter: 


Mr. HAroLp REMINGTON, 
Cleveland, Ohio. 
My DEAR Mr. REMINGTON: 


I think it will not be out of place, and on the contrary, I 
think it is only the proper and graceful thing to do, if I express 
to you, as President of the National Association of Credit Men, 
our hearty appreciation of the excellent and effective service ren- 
dered by you in securing the passage of the Sherley bill, amending 
the bankruptcy law. 

It may be true that we all helped a little, and I am sure that 
our Bankruptcy Committee did their best, but we needed the 
ability and experience which you were able to furnish, and which 
you rendered so completely and at some sacrifice, no doubt, to 
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yourself. In a large measure, I am sure we owe our success to 
you, and it is a great pleasure to me personally to acknowledge 
the indebtedness in this way, and ask you to accept the sincere 
thanks of the entire association. 
With kindest regards, and wishing you continued success, 
Yours very truly, 
(Signed ) F. H. McApow, President. 


Out of this important work for the passage of the Sherley amend- 
ments has developed what is certain to prove a very important step 
in bankruptcy administration and in a better understanding by 
business men of their rights and duties under the law. Mr. Reming- 
ton, whose volumes, “Remington on Bankruptcy,” are the acknowl- 
edged standard in the exposition of bankruptcy legislation and court 
decisions has been retained by the Association for the purpose of 
directing attention to improving the administration of the bankruptcy 
law in all parts of the country and of advising members with reference 
to bankruptcy points after the plan of the Legal Bureau of the Asso- 
ciation. The usefulness of the Association is thus to be greatly 
increased not only to members but to the business community in 
general. 


The End of an Important Prosecution Case Reached. 


Credit men who have taken any interest in the prosecution of fraud: 
ulent bankruptcies are familiar with the names, Hecht & Weiss, the 
American Garment Company and Samuel Newman, all of Cleveland, 
whom the Cleveland Association of Credit Men after a careful investiga- 
tion moved to prosecute more than two years ago for conspiracy to 
defraud creditors located all over the country. The end of these cases 
seems at last to have been reached, and the Cleveland association and 
all who have been connected with it in this prosecution are entitled to 
the thanks of the entire business community. 

On July 5th five of the parties involved pleaded guilty to indictments 
returned by the federal grand jury and received their sentences, three 
being sent to the United States prison at Leavenworth and the others 
ordered to pay fines and costs. 

Jacob V. Weiss and Samuel Newman will both serve seventeen 
months in the federal prison. Julius J. Klein was sentenced to serve a 
year and one day. Joseph Harris and Edward M. Shultz, Jr., were both 
fined $50 and costs. A sentence of six months in the Canton workhouse 
was suspended pending the good behavior of the last two named. All 
the indictments against Jacob Hecht, who is said to have given informa- 
tion following the opening of the investigation, were dismissed and he 
was let go. 

Although there were few or no Cleveland creditors, the Cleveland 
Association of Credit Men has spent $5,000 in employing attorneys and 
detectives and in other expenses in connection with these prosecutions. 
The losses to creditors were not large as the association discovered the 
irauds before a majority of the goods ordered had been delivered. In 
sentencing this band of swindlers Judge Foster expressed warm appre- 
ciation of the Credit Men’s work, declaring that they were working 
effectively for the protection of the public against fraud. 

When information was received by the local association two years 
ago that the George H. West Shoe Company of Philadelphia had received 
three identical orders from three separate firms, all unknown, detectives 
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were put on the trail. Hecht and Weiss were in business together at St. 
Clair Avenue and East 55th Street, Cleveland, under the firm name of 
Hecht & Weiss. Joseph Harris was in business on East Ninth Street as 
the American Garment Company and Newman at St. Clair Avenue and 
East 12th Street. 

According to the authorities, members of the three firms were in 
the conspiracy to get goods for which they did not intend to pay, and it 
was also charged that they induced Klein, then janitor at a Jewish 
orphan asylum, to start in business on West 25th Street, as the West 
Side Department Store, because his name was similar to that of another 
merchant who had an excellent rating. Schultz, Jr., clerked for a time. 
for Klein. 

The conspirators, it was charged, at once began operating on a large 
plan. They ordered shoes, clothing, jewelry and a variety of merchan- 
dise. In three days’ time they ordered $28,000 worth of shoes. 

Following the bankruptcy hearings several additional indictments 
charging perjury were returned. Those indictments were the only ones 
not disposed of at the July trial. Dan Ulmer, one of the perjury defend- 
ants, went to Germany and has remained there for the past year and 
cannot be extradited. 

Special credit is due Attorney A. B. Thompson, District Attorney 
W. L. Day and his assistant, T. H. Garry, for the successful prosecution 
of this case. 


— 


THE BUSINESS LAWYER AND THE CREDIT MAN. 


ApprEss OF PresipeENtT F. H. McApow, or THE NATIONAL ASSOCIATION 
oF CREDIT MEN, BEFORE THE SIXTEENTH ANNUAL CONVENTION 
OF THE COMMERCIAL LAW LEAGUE OF AMERICA. 


I wish to express first of all my very sincere appreciation of the 
honor conferred upon me through this invitation to address your con- 
vention. I realize that the courtesy is extended as a recognition of the 
National Association of Credit Men, over which it is my privilege to 
preside, and in behalf of that organization I thank you most cordially 
and heartily, as well as for the pleasure and gratification your invitation 
brings me personally. 

In passing I wish to compliment your worthy president, Mr. Deutsch, 
upon the ability he has displayed as a prompt and successful collector. 
While on the train enroute to New Orleans for our recent convention of 
credit men, he said to me: “You are in debt to me for some talk in 
return for the address I am to deliver before your convention.” I could 
do no less than promptly and cheerfully acknowledge the obligation, 
supposing that it was an indebtedness to be paid at some indefinite future 
date. I said: “When am I likely to be called upon for the return?” He 
promptly responded: “About the middle of July.” I felt then and 
there that I now knew the sensations of a man who discovers that he 
has inadvertently signed a sixty day cognovit. 

My chief desire and anxiety now is that Mr. Deutsch shall not 
charge me with failure of consideration; for I realize and confess my 
entire inability to offer in this talk any fair equivalent for the thoughtful 
and eloquent address which he delivered before our convention at New 
Orleans in May; an argument which in future years may be referred to 
as the “Magna Charta” or “Bill of Rights,’ which Mr. Deutsch, by 
his persuasive logic wrested from the credit men. 

I believe I am properly construing the real intent and purpose of 
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your invitation if I assume that this discussion should be of a nature 
leading to an interchange of ideas that shall establish a better understand- 
ing of the business relations that must always exist between attorney 
and client. Perhaps I can make the definition clearer if I use a commercial 
expression and say, the relation between buyer and seller; for whatever 
may be your professional view of this relation, the legal profession is 
in fact selling its ability, its legal training and experience in law in the 
commercial market. The credit man is the buyer of these necessary aids 
to business. In discussing the question from this viewpoint, I ask your 
most charitable consideration and I shall hope and endeavor to say 
nothing that may be construed as violating the proprieties of the occasion 
or those polite amenities which belong to the relation of host and guest. 

I think it may’ safely be inferred from portions of the address 
delivered by Mr. Deutsch at New Orleans that certain conditions in this 
trade relation we sustain to each other are open to improvement; that 
the present situation is not entirely ideal, and that a frank discussion 
of both sides may lead to reforms and to a better understanding with 
each other, which will greatly benefit the “tone of the market.” In short, 
I feel that through this invitation to me you are giving the credit man his 
inning. If he has any complaints to make or any suggestions to offer 
he may now speak or else, in a sense, “hereafter hold his peace.” 

I believe that such a discussion to be really profitable must cover 
the ground in a broad sense, must reckon with all the influences and con- 
ditions which are determining factors in the present situation, and must- 
correctly deal with and interpret the relations of cause and effect. 

We are living and doing business in an age of evolution. We have 
heard much of evolution as a theoretical or scientific term but to-day we 
are encountering its effects in a practical and tangible way. Eighteen 
hour trains, the typewriter, the telephone, submarine cables, wireless 
telegraphy, ocean greyhounds, automobiles, airships, and the utilization 
of electricity in all business activities, have revolutionized business 
methods in a generation. The business man of to-day must take frequent 
reckonings, must be prepared to change his methods and organization 
in a day, or be distanced in the race for commercial success. We are 
using the high-speed gear almost continually, and the greatest problem 
in the management of business houses is to maintain rapidly enough the 
constant readjustment which changing business conditions make neces- 
sary. Discard the machinery of yesterday, regardless of cost, buy the 
latest, expedite all methods, offer something new in product, keep in 
advance of competitors, are key expressions in the commercial parlance. 

I think these rapidly shifting conditions in business unavoidably 
affect and influence the work and practice of your profession. It has 
seemed to me too, that because of what you denominate professional 
ethics, the practice of law is not so flexible or so readily adaptable to 
changing conditions. 

We are all in business, whether commercially or professionally, to 
make money. No one can deny that this is the primary consideration, the 
sine qua non. It is only a question of determining methods. In school 
or college we grappled with the problem of finding the value of the 
unknown quantity. When we graduated and entered upon the work of 
life we found the problem still with us: the unknown quantity being 
ourselves. In what form shall the value be expressed? In the quickest 
way of making money, the most immediate returns? Or, in the slower 
process of building a foundation that shall mean larger returns in knowl- 
edge, reputation, experience and character as well as financial success 
in maturer years? The young man graduating from a law school to-day 
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and entering upon the practice of law, seeking first of all to make a 
necessary living, is confronted with the problem of reconciling the ethics 
of his profession as taught in the law course, or through the code of 
ethics declared by the American Bar Association, with conditions as he 
finds them in actual experience. The temptation to employ get-rich- 
quick methods is great and many yield to it, no doubt just as men pursue 
that course in commercial life—usually with results disastrous to them- 
selves and the business community. 

It is said that a man tells his hopes to his banker and his fears to his 
lawyer. As a rule, in former times, the tendency was to go to a lawyer 
after we got into trouble—just as we do to the doctor after we get sick. 
It sometimes, and perhaps frequently happens that the lawyer is frank 
enough to tell the client the truth. It is related of a prominent Chicago 
lawyer that a man rushed into his office one day, and in an excited manner 
said he needed a lawyer at once. The attorney heard the story of his 
troubles, and then said: “My friend, you are mistaken in thinking you 
require a lawyer. What you need is the fastest railroad train you can 
find.” 

I believe that the true and the ideal relation between attor- 
ney and client is that the former shall keep the latter out of 
trouble, rather than helping him out after he gets into it. No 
doubt this was always true, but I think conditions to-day place 
new emphasis upon the truism. The fact that the relation has 
not always been so regarded may be illustrated by the report 
of the trial of a slander case in the state of Texas. The attorney 
for the prosecution was endeavoring to prove the exact language used 
as the basis for the charge and the witness was an average farm darkey. 
The examination proceeded in this wise: “In making this statement, 
did he speak in the first or the third person?” “No sah, no sah, dere was 
no third person dar—just him and me.” “You don’t understand; did 
he use the language ‘I heard him say so and so?”?” “No sah, no sah, 
he didn’t say nuffin bout you—leastways not den, but he afterwards said 
if I ever got into a scrape, be sure and go to you, ’cos you could beat 
any lawyer in the state throwin’ dust in de eyes of de judge and jury.” 
At that point the witness was excused because of “impenetrable stupidity.” 

While the lawyer who excels or specializes in the practice of criminal 
law will probably always have a field of effort before him, yet the great 
majority will continue to turn to the field of commercial law. In his 
address at New Orleans, Mr. Deutsch made special reference to and 
declaimed against one practice of evil which should be reformed; as I 
remember his language, he laid the fault at the door of the credit man. 
He referred to cases where a business house establishes a collection 
department under a separate name, indicating it is carrying on a regular 
collection agency. The claims are sent out and the house gets one-third 
of the fees under the guise of a forwarding agency. I agree with Mr. 
Deutsch that this practice is not defensible. It is deception and therefore 
is contrary to business morals and ethics. But, if I. understood Mr. 
Deutsch correctly, I do not agree with him when he places the blame on 
credit men, and declares that it is up to them to apply the remedy. From 
my knowledge and observation, this plan was devised by attorneys and not 
by the houses or by credit men. I know of a case where a lawyer was 
engaged as house attorney and he at once proposed the installation of such 
a department for the purpose of saving one-third of the collection fees. 
The firm objected to the plan as involving a deception. They were assured 
that the arrangement was legitimate, that attorneys who received the 
claims were glad to get business on such a basis, as they expected to give 


668 





up one-third of the fees to somebody anyhow. The firm yielded to the 
point and the plan was worked for two years when it developed that the 
house attorney had used the plan for the purpose of giving himself a 
foothold in the collection business, for he soon left the firm and launched 
a collection agency based on the acquaintance he had established. The 
firm immediately arranged to discontinue the pseudo-collection agency 
department and to handle its claims direct. 

I do not know, of course, how many firms handle collections under 
the plan outlined, but. from my observation in this one case and because 
of the fact that credit men would not as a rule know or believe that such 
a plan could be worked, I cannot help but feel that wherever it is in 
operation, the suggestion and the detail of it originated with attorneys. 
I must leave it to you to judge whether this view of the situation is 
right or wrong and as to where the remedy must originate. 

In the matter of readjustment, to meet changing conditions no one 
cause has produced more far reaching effects in recent years than the 
enactment of the bankruptcy law. The legal fraternity has been opposed 
to this law because it has worked too great a change in the handling of 
insolvency cases. A national uniform system has supplanted the assign- 
ment laws of the various ‘states with their widely divergent provisions. 
The principle that “Equality is equity” has superseded the dogma “The 
law favors the diligent” in the sense that the first creditors to strike got 
all, and the later comers divided the remnant or took nothing. Credit. 
men have almost unanimously supported the bankruptcy law as wise and 
beneficent legislation, have sought to maintain it on the statute books 
and to secure such amendments as would render. its administration more 
effective and satisfactory. In this undertaking credit men feel that they 
have had the opposition of commercial attorneys, not only in their efforts 
to secure the legislation but in other ways. 

Attorneys in a large degree have not been studying the interests of 
their clients in the handling of bankruptcy claims. They have sought 
to create prejudice against the law to some extent. They have not tried 
in many cases to handle bankruptcy estates in a manner to get the largest 
returns from the property. 

When referees and judges began calling attention to the wasteful 
and expensive methods followed in the administration of bankruptcy 
cases because of neglect of creditors, credit men began establishing 
adjustment bureaus to meet the demand for businesslike handling of 
insolvency matters. Through these bureaus they began to give attention 
in a collective way to what individually they had been prone to neglect. 
So far as I can judge from reports of such bureaus their efforts have 
been hampered by attorneys and they have met their strongest opposition 
in many cases from attorneys who have sought to control the appoint- 
ment of trustees, as an unfriendly move, to prevent compositions or the 
largest returns in dividends and in some cases to force bankruptcy pro- 
ceedings when the bureau was trying to arrange an extension to avoid 
a business failure. Cases are cited where claims seemingly have been bought 
up by attorneys at face value, to enable them to force bankruptcy pro- 
ceedings, control the handling of the estate in behalf of some special 
interest, or at least to obstruct and defeat the efforts of creditors in 
getting the largest dividends from bankrupt claims, to avoid unnecessary 
expenses, and to prevent the sacrifice of the assets in such cases. 

Now, in so far as such things may be true I believe they grow out of 
misapprehension of purpose and intent or a misunderstanding of condi- 
tions prevailing. The conduct of busness and the granting of credits had 
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to be readjusted to harmonize with the changing conditions growing out 
of the operation of the bankruptcy law. The practice of commercial law 
must undergo similar changes and readjustments to meet the new con- 
ditions resulting and to keep pace with the constantly varying and advanc- 
ing situations in the commercial world. All I have said thus far has 
been leading up to a proposition which I now desire to advance. I may 
not be approaching the gist of the matter in a logical or convincing 
manner, but the conclusion I have come to I want to state as clearly as 
is in me to do. 

In the conduct of bankruptcy cases, whether through adjustment 
bureaus or otherwise, there is no thought or desire on the part of credit 
men to eliminate in. any sense commercial attorneys. It goes without 
saying that under existing laws and court practice we could not do so 
if we would. But we are asking for more earnest and willing co-opera- 
tion on the part of attorneys in reducing the economic waste which 
grows out of the handling of bankrupt estates as the law is now con- 
strued and administered. We are your clients. In so far as you look to 
business houses for patronage, do you not serve yourselves best in giving 
to us that service and co-operation that saves us the most money? Can 
we not pay you better fees if we get larger results? And this leads to 
the idea embodied in the title chosen for this address—‘The Business 
Lawyer.” I may be somewhat vague in my explanation of all that is 
comprehended by this term but to my mind we are approaching the era 
when there should be added to the curriculum of a commercial law course 
a department in which shall be given the law student in a general way 
some idea, as concrete as possible, of modern business requirements’ as 
applied to the successful conduct of business enterprises, as well as the 
legal rules which belong to the law merchant. Time will not permit of 
going into great detail and I can only suggest what is in my mind in a 
general way. A practical business training such as I have hinted at will 
inspire the coming commercial attorneys with an instinct for, as.well as 
instruct them in some degree in methods to be employed, to preserve a 
business rather than to wreck it, when conditions are unfavorable to a 
debtor or when he must appeal to creditors for help. 

Much in legal traditions of recent years has tended toward putting 
a man through the legal mill without regard to the final outcome, the 
main consideration being the quickest and shortest route to rendering a 
bill for the fee. When cases do not promise a quick return in the way 
of fees they get scant attention as a rule in a collection office. 

In the evolution of modern business a new tendency has appeared 
which is against the wrecking of a debtor’s business if he is in any way 
worthy of success and if an attorney has the business training and instinct 
he will view the handling of such cases from this standpoint of conserv- 
ing rather than destroying. 

The seeming indifference shown by many collection agencies to 
those claims which involve considerable labor and do not promise easy 
and quick returns in the way of fees is developing two distinct tendencies 
which I believe may be worth your consideration. The first is that busi- 
ness firms are drawing away from the forwarding agencies and sending 
their collections direct to local attorneys. There are several reliable lists 
published which they can obtain under contract. Experience is showing 
business men that when they can correspond direct with the attorney 
handling the account they get prompter and more satisfactory reports as 
to progress while the local attorney gives claims better attention if he 
gets the entire fee instead of but two-thirds. The second condition or 
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consideration growing out of unsatisfactory service in the collection 
agency is that it has brought into the field and given opportunity to a 
class of agencies that are absolutely unworthy of trust and are guilty of 
false pretenses. When Mr. Deutsch came to refer to this class in his 
New Orleans address he experienced such intensity of feeling that he 
used such terms as “knaves,” “crooks” and “blackguards,” with utter 
abandon. We cannot blame him for this, but I think he missed the mark 
when he came to explain the causes. He said these concerns found their 
opportunity because credit men were unwilling to give adequate payment 
for legal services and sought for a cheaper grade of legal representation. 
I think he erred in construing the motive. When a credit man is 
approached by one of the smooth and plausible representatives of these 
fake agencies who offers to take those old claims and do what the 
regular collection agencies have failed to do—get the money on them, he 
is in a mood or mental condition to become easy prey. He recalls many 
claims buried in the files of some agency to which he has given lots of 
business—claims that should have been collectible, in his judgment, but 
on which he cannot now even get an answer to his inquiries. The 
solicitor pictures the neglect and indifference on the part of the regular 
agency, tells how his institution avoids such shortcomings by making 
honest and effective efforts to collect these old accounts. The credit man 
listens to the siren song, buys the “gold brick,” putting up twenty-five 
dollars or perhaps ten times that figure, then repents at leisure as he 
later discovers the numerous “jokers” concealed in the seductive contract. 
How many of you will admit that these are extenuating circumstances 
as you condemn him for being an easy mark? Didn’t the collection 
agencies contribute no small share to his downfall? 


There is another consideration involved, which perhaps may appeal 
to you more forcefully than any other argument I might offer. The 
tendency of the times is such that I believe the largest legal fees in the 
future will be paid to attorneys who have acquired the business training. 
In my own city recently,.when the question of merging the street railway 
systems came up for solution, an attorney was called from New York 
to handle the problem. No doubt legal questions were involved in the 
proposition but the feeling seemed to be that the advice wanted covered 
also business policies and methods which the problem embraced. Other 
lawyers might have dealt with the legal questions in the case, but this 
lawyer’s training and experience must have brought him into the case 
as the one best equipped to handle all sides of it, and no doubt he 
received a larger fee than he could have charged for purely legal 
advice. 

My plea then is for this kind of co-operation with clients on the 
part of commercial attorneys, especially by conserving assets in bank- 
ruptcy cases, treating such matters from the business standpoint as 
well as the legal and making the interests of our business take precedence 
over all other considerations. I believe I appreciate how much is implied 
or may be comprehended in this suggestion of the business lawyer, but 
the evolution of business, to my mind, involves business training as a 
coming necessity. Without the spirit of co-operation on a business basis 
in the administration of insolvent estates I believe the tendency will be 
in the coming years to go much farther than is now contemplated in the 
adjustment bureau plan and adopt something similar to the French 
system, “Tribunal Commerce.” This method does away with attorneys, 
judges, referees, and all such expenses growing out of court proceedings. 
The “Tribunal” is composed of business men of experience in various 
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lines of trade who take complete charge of bankrupt cases, administer 
them quickly without unnecessary cost or waste of assets and give 
creditors the largest returns possible in the shortest space of time. This 
is the ideal condition. Our methods are crude in comparison. If a 
French debtor gets behind in his payments for fifteen days, he falls 
automatically into the hands of the “Tribunal.” 
likely to evolve into this system? 

You will recall the story of the prince who asked his tutor to make 
geometry and calculus a little easier for him, and received in reply the 
assurance that “there is no royal road to mathematics.” It seems to me, 
however, there is a royal road in the practice of law, and it is along this 


How soon are we 


line of co-operation with clients in securing the best business success ° 


and results, as well as settling the merely legal questions involved. 

I trust you will allow me to go a step further and say that I believe 
an attorney beginning the practice of law should do so in his own name, 
avoiding all such names as, for example, “Importers and Traders Com- 
mercial Agency,” which leave out the question of personal responsibility. 
The attorney who builds up for his own name a record of integrity, 
character, legal and business experience is accumulating a capital which 
cannot be measured in dollars and cents, and I think I shall not go amiss 
if I prophesy that more and more this value of the personal equation 
will be recognized and the business styles which avoid it will gradually 
be eliminated from the practice of commercial law. 

I believe your body would be acting wisely if you iat steps looking 
to a complete discontinuance of the use of impersonal names in the 
practice of law and in the handling of collections. Would it not remedy 
many of the evils complained of on both sides? In many states the use 
of a corporate style by business firms is forbidden unless the concern is 
actually incorporated, or states that it is a co-partnership on its stationery. 
Follow the same thought in your calling and place a premium upon 
character, personality and individual worth. If this is done, the credit 
man will have less opportunity to buy gold-brick contracts from so-called 
collection agencies, who deal in false pretenses. 

I have trespassed too far upon your time. I thank you most 
sincerely for your patience and attention. My presentation of my 
subject has been somewhat crude and fragmentary but I trust I have at 
least suggested something worthy of your further consideration and that 
you may hereafter have a broader charity and more kindly consideration 
when you think of the short comings of the credit man. 





All members of this Association and especially those residing or 
doing business in any of the states of the Union still without the bulk 
sales law should acquaint themselves with the reasoning of the 
Supreme Court of the United States when it declared the Michigan 
bulk sales law constitutional. Send to the Association office for a 
copy of the-court’s opinion. 


Legal Bureau Opinions. 


I, 


A member asks if the anti-trust law of Oklahoma is intended to 
prohibit the use of a clause in an agency contract the purpose of 
which is to bind an agent to sell a certain article and refrain from 
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selling any competitive article or articles. On this interesting and 
important matter the bureau replies as follows: 

The anti-trust act of Oklahoma is found in the compiled laws 
of Oklahoma, Section 8809 and is substantially as follows: 

“It shall be unlawful for any person, partnership, firm, associa- 
tion, corporation or joint stock company or agent thereof to issue or 
to own Trust Certificates or for any person, firm, partnership, asso- 
ciation, joint stock company or corporation, agent, officer, employe 
or the director or stockholder of any corporation, association, joint 
stock company to enter into any combination, contract or agreement 
with any person Or persons, corporation or corporations, association 
or associations, firm or firms, partnership or partnerships or with any 
stockholder, director or officer, agent or employe of the same, the 
purpose or effect of which combination, contract or agreement shall 
be to place the management or control of such combination or com- 
binations or the conduct or operation of the same or the output or 
the manufactured product thereof or the marketing of the same in 
the hand of any trust or trustees, holding corporation or association, 
firm or committee with the intent or effect to limit or fix the price 
or lessen the production or sale of any product or article of commerce, 
use or consumption; and every person, firm, partnership, association, 
joint stock company or corporation or any agent, employe, officer or 
director of the same that shall enter into such combination, contract, 
management or agreement for the purpose aforesaid shall be deemed 
and adjudged guilty of conspiracy in restraint of trade and punished 
as provided for in Section 8805 in so far as applicable provided this 
section shall not be construed to extend beyond the scope or meaning 
of section 8800.” 

Section 8800 defines the meaning of the word “trust” as used in 
Section 8809 making a trust combination, etc., in the restraint of 
trade which is against public policy illegal and Section 8805 provides 
a penalty consisting of a fine not less than $50 nor more than $10,000 
and of imprisonment not less than ten days or more than ten years, 
within the discretion of the court, and each day’s violation is made 
a separate offense. This section also provides that any sum assessed 
by the way of punishment may be recovered by the state as a penalty 
in a civil action in addition to or irrespective of the assessment of 
said fine before, after or simultaneously with the pendancy of the 
criminal action. 

There seem to be no decisions under this law covering the grant- 
ing of exclusive agencies for the sale of goods and _ prohibiting the 
agents from selling the same class of goods manufactured by other 
concerns, but the courts might well hold that this statute covered 
just such case. In the case of Heulen vs. Earel, 13 Okla., 246, the 
court held that a contract made between two physicians having 
formerly been in partnership together by which one party purchases 
the property of the other party and agrees not to practise in the 
vicinity in which the former had practised is invalid under this act, 
and in the case of Anderson vs. Shawnell Compress Co., 17 Okla., 231, 
the court held that an agreement by one corporation leasing its prop- 
erty to another corporation and agreeing not to engage in the same 
line of business within a radius of fifty miles was invalid. 


Il. 


The question is asked by a member whether or not a chattel 
mortgage which has been taken on a debtor’s stock to cover present 
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accounts and future transactions would be valid as against other cred- 
itors for the entire amount of indebtedness owing under the mortgage 
up to the date of the adjudication in bankruptcy or only for the 
amount contracted up to four months prior to the bankruptcy pro- 
ceedings, presuming that the mortgage was properly filed and 
recorded for more than four months prior to the bankruptcy. 
Providing the chattel mortgage itself is valid under the laws of 
the state in which it was given it seemed to the Legal Bureau under 
the authority in re. Williams, 9 Am. Bankruptcy Reports, 731, and 
Fisher vs. Zollinger, 17 Am. Bankruptcy Reports, 618, that the cred- 


itor could recover for advances made up to the time of the filing of. 


the petition. 


IIT. 


A member in West Virginia writing of the bulk sales law of that 
state asks what steps a creditor can take to protect himself after 
receiving from a proposed purchaser in bulk the notification called 
for by the law. He says the five days’ limit is too short in which to 
obtain judgment, and under West Virginia laws merchants cannot 
attack pending judgment unless fraud is alleged and proper bond 
furnished. 

The Legal Bureau says in these points: 

In cases of fraudulent sales by retail dealers of their entire stocks 
in bulk, the transaction and removal of goods are usually accom- 
plished by night and without notice to creditors. The goods are then 
scattered and the money disappears into the pockets of the fraudulent 
sellers. So far as a statute can do so, the bulk laws of the various 
states prevent this operation by requiring notice of five or more days, 
varying in different states, to be sent to all creditors. This affords 
an opportunity not only to investigate the circumstances, but to 
determine what legal steps to take by way of attachment, garnish- 
ment, injunction, bankruptcy petition or otherwise which the laws 
of that particular state permit. That is the first advantage of the 
bulk law. 

Before the existence of this law on the statute books, although 
a creditor had reason to believe a sale or intended sale fraudulent, he 
found himself when purposing to avail himself of any of the above 
or other remedies, in the awkward predicament of being obliged to 
sustain the burden of proof of that fraud, a task usually impossible 
to the creditor. Failing that proof the above mentioned remedies 
were not open to him or if he undertook them without sufficient 
evidence the orders of attachment, garnishment, etc., could be 
promptly vacated and the creditor again left without remedy. The 
largest utility, therefore, of the bulk law is the fact that under the 
terms of that law the creditor need only show that its provisions 
were not complied with by the seller. That is considered a prima 
facie case in favor of the creditor to the effect that the sale is fraudu- 
lent and therefore void or voidable; and under the provisions of the 
bulk law the burden of proof is then upon the seller to show that 
his sale was made in good faith and without the intent to defraud 
his creditors. 

Business men and sometimes lawyers fail to appreciate the 
enormous practical benefit of this fact to the plaintiff creditor. Even 
in states where the weakest of these laws has been passed rendering 
the sale merely voidable and not absolutely void, the new rule of evi- 
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dence established by the statute frequently makes all the difference 
between success on the part of the creditor and success on the part 
of the fraudulent debtor. 


IV. 


A member brings up a question involving responsibility for 
goods damaged in transit. A certain shipper claimed his responsi- 
bility ceased when he delivered goods in good condition at point of 
shipment and that claim for loss or damage must be made by con- 
signee. On the other hand, the consignee claimed that the shipper 
is bound to deliver goods in good condition at destination and on 
that ground refused to accept the shipment, pay for same, or make 
any claim against the transportation company, in fact washed his 
hands of the whole matter. 

The Legal Bureau says: 

The question as to when title to goods sold passes from the 
seller to the purchaser is one of fact and has to be determined as far 
as possible from the intention of the parties as evidenced by their 
contract. As a general rule delivery of the goods to a common car- 
rier consigned to the purchaser is delivery to the purchaser unless a 
contrary intention has been expressed. 

The seller is only bound to deliver the goods sold at the time 
and place mentioned in the contract and to the person therein 
described and delivery of the goods to the carrier f. o. b. point of 
shipper (if the contract so reads) would be a good delivery to the 
purchaser. The shipper’s liability would thereupon cease and 
whether the consignee received the goods or not, he would be liable 
in an action for the purchase price, and must make his own claim 
upon the carrier for damage in transit. 

This has been authoritatively decided by the courts time and 
again (24 Am. & Eng. Ency., 2d Ed., 1071). 


ve 


A member cites the following circumstances: 

A deposits with B a sum of money upon the closing of an oral 
contract for the sale of goods and to bind the same. Thereafter, 
however, the purchaser will not accept the goods except at a lower 
figure, which figure the vendor is unwilling to accept. 

Under these circumstances can the purchaser demand the repay- 
ment of his deposit? 

The Legal Bureau says: 

Unless there was an agreement that purchaser was to get back 
his deposit there seems to be no legal reason why he should get it 
back. It is part of the consideration for the agreement to sell. The 
contract was binding provided it did not come within the prohibi- 
tions of the Statute of Frauds and the fact that he refused to accept 
the goods except at a lower price made him liable for the original 
purchase price to the seller and this sum of money deposited by him 
represents part of that damage which the seller is entitled to retain. 


VI. 


A member states that he received a check from a customer at 
Bridgeport, Ala., on the Bridgeport State Bank of his town in settle- 
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ment of an account. The member’s bank found that it could not 
collect checks against the Bridgeport bank through the usual channels 
so forwarded the check direct and asked them for exchange to cover 
the check. The Bridgeport bank gave a draft on a Nashville bank 
and same was returned marked “no funds” and protested. At about 
the same time the Bridgeport bank suspended. 

The question is whether it is possible to bring criminal action 
against the officers of this bank for giving a draft on another bank 
and not having funds to cover same. 

The Legal Bureau replied: 

If an officer of a bank accepts a check drawn on that bank and 
charged it against the drawer, thus actually receiving money from 
the person sending it to that bank for collection and preventing him 
from collecting the money from the drawer of the check and in pay- 
ment of that money so received sends a draft on another bank in which 
bank the bank on which the original check was drawn had no funds, 
that officer would in all probability be liable in a criminal action. 

To hold him, however, in such an action, it would be necessary 
to prove that he knew his bank had no funds in the bank on which 
the draft was drawn and that it would not have any funds when the 
draft was presented and that as a matter of fact he never intended that 
the draft should be paid. 

In a case of this kind the facts should be laid before the prosecut- 
ing attorney of the county in which the bank did business. 


VIL. 


The following form of promissory note is presented with the 
request that an opinion be given as to its value: 


ee be ke eee ahd then een anne’ IQIO. 

ikke tmhethiane> eee after date........promise to pay to. the 
er ites pee hk Oe tan bes bhaae ins eee Kae adem s hs 
eee cate ence Maa Oa Re Ken Sheth oaneResagion Dollars 
value received. Negotiable and payable with 


re Or OE BR i avec nbonte eamenee ee khes,.eshsase 
with interest at the rate of six per cent. per annum from date until 
paid with cost of collection or an attorney’s fees, in case payment 
shall not be made at maturity. 

Waiving the right to all relief from valuation and appraisement 
I i a ee eee teks asi ab eas hs 
and all exemptions under the Constitution and laws of the State of 


eee eereeeneeeeeeeeeeeeeeereeeeweeeeeereeeeeeeeeeeeeeeeeeeeeeeeeeeees 


oeeeeeereereeeeeeeeee ee eeeeeeeeeeeeeee 


Taking up first the clause “payable with current rate of exchange.” 
A clause allowing exchange has been held not to affect the negotia- 
bility of a note but there are decisions holding contrary doctrine, with 
perhaps only a bare preponderance of decisions in favor of the nego- 
tiability of a note containing such a clause. In those states of the 
Union which have adopted the Negotiable Instruments Law, this 
exchange is allowed by statute but it would seem that the allowance 
of such exchange is an exception to the general rule that the amount 
of a note must be certain or it loses its negotiability and the courts 
have upheld it solely on the ground that it was the custom of the 
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ancient merchants among themselves to allow such exchange. The 
Negotiable Instruments Law has been adopted in thirty-eight states 
and territories, so that in all of these states a clause of this character 
would not affect the negotiability of a note. 

The clause “with cost of collection or attorney’s fees in case 
payment shall not be made at maturity” has been held in the majority 
of the states of the Union not to affect the negotiability of a note, 
so that such a clause may be properly inserted in notes for general 
use in the United States. By Section 21 of the Negotiable Instruments 
Law, it is expressly provided that such a clause shall not affect the 
note’s negotiability. 

There are, however, a few states that have held that such a clause 
does destroy the negotiability of a note, but as stated before, these 
states are in the minority. A very good discussion of the subject may 
be found in the case of National Bank vs. Sutton Mfg. Company, 
6 U. S. Appeals, pages 312, 331. 

The clauses “Waiving the right to all relief from valuation and 
appraisement laws” and “all exemptions under the constitution and 
laws of the state” however, stand on a different footing and both of 
these clauses would be held void in probably the majority of the 
states of the Union. 

Almost every state has passed exemption laws exempting certain 
property of the debtor from levy on execution and these laws have been 
enacted so that a debtor’s family may not be left entirely without support. 
Many states have passed statutes forbidding the waiver of these exemp- 
tions by a debtor and many courts have held regardless of statute that 
such exemptions may not be waived, at least not in promissory note, on 
the theory that such a waiver would be against the public policy and 
render of no effect the sole intention of the legislatures in granting the 
exemptions. Recht vs. Kelly 82 Ills. 147, Curtis vs. Obrien 20 Iowa 376; 
Carter vs. Carter 20 Florida 558, Kneettle vs. Newcomb 31 Barb. (N. Y.) 
169 affirmed 22 N. Y. 249. In the Kneettle case just cited, Mr. Justice 
Denio of the Court of Appeals states in clear and concise language the 
reason for refusing to uphold such clause in a promissory note. His 
language, found 22 New York, page 250, is as follows: 


“T am of opinion that a person contracting a debt cannot agree 
with the creditor. that in case of non-payment, he shall be entitled to 
levy his execution upon property exempt from levy by the general 
laws of the state. The statutes which allow a debtor, being a house- 
holder and having a family for which he provides, to retain, as 
against the legal remedies of his creditors, certain articles of prime 
necessity, to a limited amount, are based upon views of policy and 
humanity which would be frustrated if an agreement like that con- 
tained in these notes, entered into in connection with the principal 
contract, could be sustained. A few words contained in any note 
or obligation would operate to change the law between those parties, 
and so far disappoint the intentions of the legislature. If effect 
shall be given to such provisions, it is likely that they will be 
generally inserted in obligations for small demands, and in that way 
the policy of the law will be completely overthrown. Every honest 
man who contracts a debt expects to pay it, and believes he will be 
able to do so without having his property sold on execution. No 
one worthy to be trusted would, therefore, be apt to object to a 
clause subjecting all his property to levy on execution in case of 
non-payment. It was against the consequences of this over- 
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confidence, and the readiness of men to make contracts which may 
deprive them and their families of articles, indispensable to their 
comfort, that the legislature has undertaken to interpose. When 
a man’s last cow is taken on an execution on a judgment rendered 
upon one of these notes, it is not sufficient answer to say that it was 
done pursuant to his consent freely given when he contracted the 
debt. The law was designed to protect him against his own im- 
providence in giving such consent.” 


There are one or two states where such a waiver would probably 
be upheld but their number is so few that they may be disregarded. In 
some few other states also a debtor is permitted to waive his exemption 
to certain property provided he does so in an instrument duly executed 
and acknowledged by him and provided also that his wife by a separate 
instrument duly executed and acknowledged by her joins in the waiver, 
but, of course, a promissory note would not fulfill the requirements of 
states allowing exemptions to be waived in this manner, 


Commercial Law League of America Holds Its Sixteenth Annual 
Convention. 


The Commercial Law League of America held its sixteenth 
annual convention July 18-22, at Narragansett Pier, R. I. 

Among the speakers were President McAdow of the National 
Association of Credit Men, the Hon. C. M. Hough, of New York, 
Judge of the United States Circuit Court, Edward B. Page, of New 
York, president of the Merchants’ Protective Association, Abram I. 
Elkus, of the New York bar, and Harold Remington, of the Legal 
Bureau of the Credit Men’s Association. 

President Deutch in his address gave a note a warning of no 
uncertain tone when he told the members of the league that com- 
mercial law practice has fallen into disrepute. 

“That is due,” he said, “not so much to the character of the 
practice as to the character of the methods used. We need very decided 
reforms in the commercial law practice, and I know of no source from 
which they might come except from this league. The commercial prac- 
tice has fallen so far into disrepute that a large number of the best firms 
are seriously contemplating eliminating it entirely from their practice. 
Definite, active, specific and stringent measures should be taken to put the 
practice on a proper basis.” 

The speaker added that there must be a demand for proper fees 
for services and discrimination in the nature of business forwarded 
over the lists and through the agencies. 

“The commercial lawyer to-day,” he added, “is being taken 
advantage of from every source and quarter, and this condition will 
continue until he manifests his independence and insists that he be 
treated with proper consideration and with the dignity due to his 
profession. The ills which infest the practice are too many to 
enumerate. It is the duty of this league to eliminate them. The 
league, in connection with the Credit Men’s Association, ought to 
take an active interest in arranging for the prosecution of dishonest 
attorneys.” 

Judge Hough always has something interesting to say and his 
address at this convention would be printed here in full if space 
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allowed. One of his observations is especially worth repeating. He 
said that the abler, more thoughtful and more powerful portion of 
the commercial community has discovered (and they have been 
quite a time about doing it) that by acting through boards of trade, 
chambers of commerce, protective associations or some body which 
really amounts to a trade guild or union, they can, with a minimum 
of expense, use the bankruptcy system to investigate to the bottom 
an insolvent debtor, ascertain whether he be knave or not, measure 
the extent of his knavery, frequently punish him criminally for com- 
mercial crimes that have hitherto gone largely unpunished because 
unprovable, if suspected, pursue into all the ramifications of his 
family, payments of money and transfers of property, with the result 
of getting for all the association members as much in the aggregate 
as a few would have procured by suit or preference before the act, 
and making a record which in any dishonest failure so effectually 
damns the bankrupt, even if punishment be not obtainable, that he 
that runs may read, and any one who trusts that man in the future 
must be classed as a philanthropist or one who enjoys the game of 
diamond cut diamond. 

The bankruptcy act, therefore, is more and more being used to 
further and make effective a system of commercial discipline, whereby 
debtors are often obliged at the risk of probable ruin and possible 
disgrace to submit to the rule of the credit man to an extent not to 
be stated with accuracy, but certainly steadily on the increase. 

The BuLvetin has often called attention to the bankruptcy law 
as in instrument for unearthing fraud such as credit interests never 
before have had ‘at hand and Judge Hough strongly emphasizes this 
fact. 

President McAdow’s address, which appears in full in this issue 
of the BULLETIN, was received with marked attention, and Mr. Reming- 
ton’s address on the bankruptcy law brought out considerable discus- 
sion from -the floor, making a deep impression on the members of 
the league. 

Altogether the convention was one of the most important ever 
heid by the league and should mean much in advancing the true 
interests of commercial law practice. 


An Adjustment Worthy of Record. 


A little over a year and a half ago a concern whose affairs were in 
a deplorable condition, its credit gone and its business dissipated, was 
taken over by the adjustment bureau of the Cleveland association. 

The company had practically suspended doing business for several 
months prior to the date the case reached the bureau, and there were 
features in connection with their operations which had so involved the 
company that delivery of their mail was stopped. This was especially 
serious because the business was dependent wholly on mail orders and 
extensive advertising. 

Not a dollar was on hand when the bureau assumed charge, with 
liabilities of over $24,000, of which $23,000 was preferred. The only 
assets were the office furniture, fixtures, records and a long list of unsat- ~ 
isfied customers. An organization was perfected as rapidly as possible, 
credit established with advertisers and the business again started. After 
directing the concern’s affairs for less than one and one-half years, the 
bureau had the satisfaction of returning the business to interests repre- 
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senting the original owners, having paid all creditors in full and with 
new business aggregating over $10,000. This case shows conclusively 
what can be done, when all creditors act as a unit. The creditors naturally 
were warm in their appreciation of the bureau’s efforts and a few of the 
letters received it is a pleasure to reproduce. Here are some expressions : 


“You are indeed to be congratulated upon the promptness and the suc- 
cess which has attended your efforts in conserving the estate of this debtor 
and in paying the creditors 100 cents on the dollar. It is not often that 
creditors fare so well in such matters.” 

“Allow us to express our entire satisfaction with the manner in which 
this matter has been handled. We are not. only very much pleased but 
we are surprised with the result shown in the adjustment of these accounts. 
Any assistance that we can extend to your bureau will be cheerfully given.” 

“We cannot commend too highly the efforts of yourself and the 
creditors’ committee, handling this matter, and wish to state that all 
claims which we have had occasion to place in your hands for adjust- 
ment have, we believe, been handled in the very best manner possible, 
thereby obtaining very satisfactory results for us.” 

“As explained, in previous letters to you, our claim being a small one, 
we were not familiar with the conditions of the business affairs, but the 
fact that your adjustment bureau has taken hold of the bankrupt business 
and within a comparatively small time has paid claims in full and estab- 
lished a business on a going basis, should be entirely commendable.” 

“You deserve special praise when the condition of ——————— is 
taken into consideration, at the time you took charge of the affairs.” 

“We wish to thank you for your efforts, which have proved to our 
advantage.” 

“I thank you personally, and your bureau as well deserves a greet deal 
of credit for straightening out the tangled affairs of ——————. The 
last letter with its enclosure of check to our order of $1,808.90 in full 
payment of the balance of our claim, is received. Formal receipt for this, 
as requested, is returned herewith. 

“We cannot express in too high terms our opinion of the very efficient 
and satisfactory manner in which this matter has been handled. We fully 
appreciate the difficulty of the situation as it existed when you took hold 
of it, and we think the highest credit should be given to your efficient 
management and to your methods.” 


Conspiracy to Defraud Alleged in Large Commercial Operations 
Being Investigated by the United States Government. 


The June, BULLETIN presented a short notice of the arrest of Jesse 
H., Daniel H., A. C., R. J., James E., Hillard and George H. Shreve, 
brothers, also John Johnson, William Franklin and Sam Copeland resi- 
dents of various gulf states, following an investigation by the Depart- 
ment of Justice, for fraudulent use of the mails and other violations of 
the United States statutes. 

It is charged that the men conspired to withhold from the referee 
in bankruptcy assets of the City Jewelry Co., of Montgomery, Ala. It 
is also alleged that they purchased from wholesale houses throughout 
the United States valuable jewelry, silverware and other merchandise 
with which to fit out a store and then took unlawful means to retail the 
goods. 

It is claimed that the men have been working for several years and 
. a part of the story goes back to the time when the City Jewelry Co., of 
Montgomery, was incorporated, April 16, 1909, with a capital stock of 
$15,000, alleged to have been fully paid in. In a statement submitted to 
the Jewelers Board of Trade, New York, at that time, the officers of the 
corporation were said to be J. H. Shreve, president; J. L. Ivey, vice- 
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president, and D. H. Shreve, secretary and treasurer. The corporation 
claimed assets of $19,463 and no liabilities. 

In September of last year the owners of the business claimed to have 
moved practically all the stock from Montgomery to Greenville, Ala., 
where they said they placed it in the store of J. H. Shreve for a special 
sale. Mr. Shreve was also president of the Union Mercantile Co., at 
Greenville, Ala. His store at that place burned on the night of September 
26th and was not protected by insurance. 

Following the fire the City Jewelry Co. began to be pressed by 
creditors and the outcome was a petition in bankruptcy filed against the 
concern by two newspapers in Montgomery and by a creditor represented 
by the Jewelers Board of Trade. 

The board became interested in the case and quietly started an 
investigation through its attorneys. About October Ist the officers of 
the City Jewelry Co. admitted in writing the insolvency of the corpora- 
tion. It was found that the concern had less than $1,500 in stock on 
hand. A receiver was appointed and an effort made to replevin a number 
of claims, but nothing could be accomplished. It was estimated at the 
time that the concern owed about $20,000, which, together with the assets 
claimed when the business was started, showed a net loss of between 
$35,000 and $40,000 in a few months. 

The Board of Trade was not at all satisfied with this condition of 
affairs and instructed its attorneys to leave nothing undone which would . 
aid in bringing all the facts to light. To further this end the financial 
committee of the board met and voted a sufficient sum of money from its 
“fighting fund” to cover the expense involved by the investigation. 

The stock and fixtures of the City Jewelry Co. were sold for $1,500, 
but when the schedules in bankruptcy were filed the liabilities were placed 
at $15,640 and assets of $7,000 were included. 

The whole matter looked so suspicious that a meeting of the largest 
creditors was held in New York, at which time the board’s attorney from 
Montgomery, Ala., explained the situation. He reported that several 
examinations had been held with unsatisfactory results and that the whole 
situation looked bad. In his report he stated that while no definite offer 
had been made at the time, it was probable that a fair offer of settlement 
would be submitted if the board did not prosecute the case criminally. 
If the board did decide to prosecute, the attorney was of the opinion 
that all the assets would be used by the “gang” in defending the suit. 
It is most gratifying to state that the creditors unanimously voted to give 
up hope of obtaining anything from the failure and proceed with the 
prosecution. The finance committee then made another heavy draft on 
_the board’s “fighting fund.” 

President Rothschild, of the board, recently appointed a special 
committee composed of Ludwig Nissen, of Ludwig Nissen & Co., New 
York; Harry Cutler, of the Cutler Jewelry Co., Providence, R. I., and 
Alfred Krower, of Albert Lorsch & Co., New York; to obtain the appoint- 
ment of a special United States prosecuting attorney in order that the 
case might not be delayed because of the large amount of current busi- 
ness in the office of the local district attorney. The committee called on 
Attorney-General Wickersham, who in turn took up the matter with 
thoroughness and dispatch, sending a special investigator to Alabama. 
It is understood that the attorney-general instructed his representative 
to report directly to him. 

It was learned upon investigation, so it is claimed, that the whole 
transaction was of a decidedly suspicious nature and evidence was 
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gathered which indicated that the matter was of greater moment than 
was at first suspected. The prosecution became convinced that large 
quantities of jewelry and other goods were being shipped about the 
country to avoid turning them over to the proper authorities after the 
petition in bankruptcy had been formally filed. The action of the Board 
of Trade taken in behalf of its members without expense to them will 
probably result in exposing one of the worst commercial swindles ever 
carried on in this country. It is estimated that the gang has gotten away 
with at least $300,000 worth of jewelry and other goods in the last few 
years. 


Early in July the federal grand jury sitting at Montgomery, Ala.,, 
made its report. 

The most startling allegation in the report of the jury is that 
the Shreves employed a telegraphic code which they used to com- 
municate with one another for the purpose of carrying out the object 
of their conspiracy. Two separate and distinct codes are cited in the 
indictment. These codes, it is said, consisted of numbers, each of 
which had its meaning. Number 13 was omitted. 

The conspiracy indictment has only to do with the phase of the 
Shreve presecutions, wherein the failure of the City Jewelry Co. is 
concerned. Other phases are expected to develop later, when a full 
report is made. 


The wording of the opening paragraph of the indictment is that 
the defendants in September, 1909, “did then and there unlawfully 
combine,. conspire, confederate and agree together to commit an 
offense against the United States of America in and by corruptly and 
unlawfully agreeing together, in anticipation of the bankruptcy of the 
City Jewelry Co., an Alabama corporation, to be thereafter brought 
about and accomplished to fraudulently and knowingly conceal, 
while the said corporation was a bankrupt, from the trustee in bank- 
ruptcy of the said corporation, to be thereafter elected and appointed 
and qualified, certain property, belonging to the estate in bankruptcy 
of the said City Jewelry Co.” 

This property, it is alleged, was sent to Greenville, where it was 
sold, or otherwise. disposed of, “against the peace and dignity of the 
United States.” 

In the indictment are contained twenty counts, each of which draws 
a close chain of evidence around the defendants. 

One long section of the indictment charges that Sam Copeland, 
Archie C. Shreve and Jesse Shreve moved from the City Jewelry Co.’s 
store an enormous quantity of diamonds, watches, silverware, glass- 
ware, chinaware, jewelry, umbrellas and other goods to the-value of 
about $20,000. A complete.list of the goods alleged to have been 
removed is given and it alleged that they were concealed from the 
trustee. 

The section. of the indictment relating to the organization and 


purposes of the Trade Supply Co. of Andalusia implicates Luther M. 
Johnson. 


Other highly interesting sections of the indlntemet tell of alleged 
trips made by Roland H. Cline to several cities where he procured 
numbers of trunks, grips and hand satchels which are alleged to have 
been shipped to the Trade Supply Co. at Andalusia. 


~The trial of these apprehended men will be watched with keen 
interest throughout -the country. 
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What a Prospectus Must Say in England. 


The demand which periodically arises that prospectuses of new enter- 
prises or those going through readjustment shall be strictly truthful and 
that those whose names appear therein as directors shall be each and 
severally responsible for the statements set forth upon the basis of which 
it is hoped to effect a public sale of stock or bonds, has resulted in the 
enactment of considerable legislation from time to time in various states. 
In this connection what a prospectus circulated in England must say and 
the responsibility attached to those actually behind it are interesting 
topics. 

A corporation in England can not issue a prospectus which is not 
signed by every person who is named therein as a director or by his agent. 
What prospectuses of new companies shall contain is carefully defined, 
including the number of shares required as qualification of a director, the 
names and addresses of the venders of any property purchased or acquired 
by the company, the amount paid or payable as commission for sub- 
scribing or agreeing to subscribe for shares in the company, the dates 
and parties to every material contract and a reasonable time and place - 
at which such a contract or a copy may be inspected, and full particulars 
of the nature and extent of the interest of every director in the promotion 
of the company. Whenever a company makes an allotment of shares it 
must file within one month with the public registrar a return of the allot- 
ments, with full particulars, and in the case of shares allotted for other 
considerations than cash a contract in writing constituting the title of the 
allottee to such allotment and particulars as to the consideration of which 
they have been allotted. If default is made in complying with these 
requirements every director, manager, secretary or other officer of the 
company who is knowingly a party to the default shall be liable to a fine 
not exceeding £50 for every day during which the default continues. 


ASSOCIATION NOTES. 


In view of the fact that the June BuLLETIN was issued some 
time ahead of regular publication date and the July BuLLeTIn was 
devoted solely to the: proceedings of the New Orleans convention, 
many items of local association activities are abbreviated in this issue. 
In case full justice does not seem to be done any association it is 
hoped this explanation will satisfactorily excuse deficiencies. 


Baltimore. 


The Credit Men’s Association of Baltimore had its last monthly 
meeting June 14th with a large number of members present: 

Unusual interest was given the meeting by the presence of ex-Con- 
gressman W. W. McIntyre, who delivered an address on “The Business 
Man—His Duty as a Citizen.” “You men have a duty, which is more 
important than making money,” he said. Mr. McIntyre made a strong 
plea for future citizenship. He told his auditors to give part of their 
spare time to the correction of civic abuses. 

“Do not vote like sticks and stones,” he adjured his hearers. “Think, 
reason, use your brains and vote for that man, irrespective of what party 
he belongs to, who stands for manliness, honesty and possesses the cour- 
age of his convictions. Strip yourself from every political tie in munici- 
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pal affairs and cast into the dark abyss of political oblivion that individual 
who is negligent of your interests. I have been a partisan once, but | 
have learned. I have used the glasses of advancing enlightenment and 
civilization, and I found the proper path that royal road of independence.” 

Mr. McIntyre said that 5,000 men controlled the destinies of the citi- 
zens of Maryland, and advised those present not to go to the ballot box 
on election day like beasts to a slaughter with a yoke around their necks. 

The speaker caused a ripple of laughter when he defined a lobbyist as 
“a thief with a clean cover.” 

Mr. McIntyre closed his address by telling how he first heard of the 
Credit Men’s Association. He said it was on a steamship coming into 
Baltimore that he accidentally overheard a conversation between two 
traders who were evidently planning to swindle Baltimore merchants 
When one offered a certain plan the other replied that the plan would 
be all right if it were not for the Credit Men’s Association of Baltimore, 
whose members would certainly discover their purpose and be after them. 
Mr. McIntyre said he made it one of his first duties on reaching the city 
to find out what this association was and who were the members and 
soon learned it is a most valuable adjunct to the business interests of the 
country which every merchant and manufacturer should support. 

President Geo. L. Irvin then called on S: G. Rosson to tell of the 
New Orleans convention. At the conclusion of Mr. Rosson’s talk he paid 
a high tribute to Secretary Buck of the local association, who, he said, 
is doing so much to make credit extension safer in Baltimore territory. 


Boston. 


Eighty members of the Boston Credit Men’s Association took 
part in an outing July 7th at Point Shirley Club, one of the guests 
being Guy A. Ham a member of the bar of the city of Boston and 
formerly district attorney of that city. The Hon. Norman H. White of 
Brookline was also a guest. Mr. Ham gave an interesting talk on 
the condition of the fire insurance business in the United States and 
foreign countries and complimented the National Association of Credit 
Men on the splendid work it had been doing to better fire insurance. 

It was announced that the Boston association had turned the 
300 mark but that its growth in the future would be much more rapid 
than in the past and that the association was destined in a brief time 
to be ranked among the largest of the affiliated branches of the National 
Association. 

In a recent appeal to the business men of Boston the member- 
ship committee had this to say: 

“The committee believes that a membership in our association 
at $10 per annum is one of the best investments a business house can 
make, for it enables the credit man to become acquainted with his 
competitors and develops friendships resulting in a mutual exchange 
of information regarding credit affairs oftentimes proving of inesti- 
mable value. There are many business interests associated together 
having little or nothing in common, but it is the strength that comes 
from organization that has made the National Association of Credit 
Men possible and through its influence there have been enacted 
numerous laws calculated to safeguard business interests in the vari- 
ous sections of the country.” 


Buffalo. 


The Buffalo association held its annual meeting at Island Park. 
There was an interesting program of contests and games including 
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baseball, bowling, pool, tennis and dancing. In the baseball game the 
contest was between a team of credit’ men and a team made up of 
members of the Chamber of Commerce and Manufacturers’ Club. 


Charleston (W. Va.). 

The Charleston Association of Credit Men at the June 28th 
meeting discussed the credit information bureau which it recently 
established and especially what policy to pursue with reference to 
exchanging information with other bureaus. Several members of 
the association stated that the announcement in the National But- 
LETIN Of the establishing of a bureau at Charleston had resulted in 
deluging them with inquiries from all directions and it was decided 
that those inquiries which were sent in contrary to the system adopted 
and recommended by the National Association, that is, not in dupli- 
cate, should not be answered. 


Cleveland. 


The Cleveland association held its annual outing July 13th at Avon 
Beach Park on Lake Erie, games, races and bathing being indulged in 
during the afternoon. A ball game between two picked teams of credit 
men. was the most interesting feature of the program of sports. While 
dinner was being served informal talks were made principally on asso- 
ciation matters by F. D. Shook, F. B. Bicknell, W. B. Fish and Judge 
F. L. Taft. 

Decatur-Springfield. 


At the regular meeting of the Decatur-Springfield Association of 
Credit Men held June 2oth it was definitely decided to establish a bureau 
for the exchange of-credit information, a committee being appointed with 
full power to complete arrangements therefor. It is generally believed 
that this new department will greatly strengthen the importance of the 
local association with all business interests of central Illinois. 


El Paso. 


President James A. Dick, of the El Paso Association of Credit 
Men, arranged to have his association entertain W. C. Kennedy and 
Newman Essick, of the Los Angeles Association of Credit Men, May 
26th. Mr. Kennedy, taking advantage of El Paso’s present interest 
in fire insurance problems, pointed out how the Los Angeles mem- 
bers, by acting in close co-operation, have succeeded in decreasing 
local fire insurance rates nearly 25 per cent. Mr Essick spoke on 
factors which help hold up a strong credit men’s association, as for 
instance, systems of exchanging ledger experience, weekly noonday 
luncheons, addresses by local leaders and matters of legislation, 
transportation, prosecution of frauds, etc. He also spoke on effective 
adjustment bureau work. 


Grand Rapids. 

Lee M. Hutchins presided at the June 15th meeting of the Grand 
Rapids Credit Men’s Association and took occasion to sum up the 
achievements of the credit men’s association for one year, particu- 
larly in legislative work. He pointed out that the success attained 
by the National Association of Credit Men in defense of the bulk 
sales law of Michigan before the Supreme Court of the United States 
was of the very highest importance and the passage of the Sherley 
amendatory bankruptcy bill was a triumph for credit men in organi- 
zation, the glory of which is theirs beyond dispute. 

He declared that failure to secure a law requiring the filing of 
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chattel mortgages and bills of sale with the county registrar instead 
of the township clerk must not discourage credit men because legiti- 
mate and square business methods demand the proposed changes and 
they must go on till victory is theirs in this class of legislation. 

Reports on the New Orleans convention were presented by Pres- 
ident V. M. Tuthill and John Sehler. Mr. Tuthill said that he had 
returned from New Orleans convinced that our great work as an 
association is to educate the retailers so that they shall understand 
how to conduct their business in safety and with profit. 

Other addresses were made by Benn M. Corwin and Hugh E. 
Wilson. 

Los Angeles. 


The Los Angeles Credit Men’s Association celebrated its seventh 
anniversary in an outing at Redondo Beach. An elaborate dinner was 
served during the course of which addresses were made by Norman 
Essick who reviewed the work of the National Association of Credit 
Men, H. Lee Clotworthy advocate general of the infantry division of 
the U. S. Army who spoke on the “Military Position of Los Angeles,” 
A. P. Foute of Dallas, Texas, formerly a director of the National Asso- 
ciation of Credit Men, Joseph D. Redford, vice-president of the Ger- 
man-American Bank who pictured brilliantly “Los Angeles Twenty 
Years Hence,” and Edwin A. Meserve on “The Influence of Commercial 
Organizations on Legislation.” 


Louisville. 


The Louisville Credit Men’s Association held its meeting to 
hear the reports of delegates to the annual convention June 14th, at 
Fontiane Ferry Park. 

During the serving of an elaborate dinner in the large open air 
banqueting place of the park, President John A. Mathews called upon 
Clarence Braden and W. H. Moise for narratives of convention doings. 
At the conclusion of their talks the assembly adjourned to the park 
theatre where Hyman W. Myers a local comedian entertained the 
members with several real hits at credit men. 


Milwaukee. 

The Milwaukee association held its mid-summer meeting June 28, 
at Whitefish Bay, with nearly one hundred present. 

Reports were made by the delegates to the New Orleans conven- 
tion. A short talk by Mrs. H. M. Battin representing the delegation of 
ladies from Milwaukee to New Orleans was a feature of the meeting. 
She urged the wives of the credit men not to miss the opportunity given 
by the annual meetings of the National Association to travel over our 
country. 

Mr. William Geo. Bruce, secretary of the Mechanics’ and Manu- 
facturers’ Association made an address on the bankruptcy law in which 
he pointed out that not only credit men are interested in maintaining 
this law on our statute books but business men in general are now 
recognizing that the law is a blessing to the entire community. 


Nashville. 

At the June 14th meeting of the Nashville Credit Men’s Associ- 
ation a discussion took place in the matter of publishing a collection 
letter and a committee was appointed to investigate and advise the 
members at the next meeting. 

An address was made by the Rev. Rufus W. Weaver. 
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Newark. 


The June 14th meeting of the Newark Association of Credit Men 
was delegates’ night when all the association’s representatives to the New 
Orleans convention gave accounts of themselves and rousing addresses 
concerning the growth and importance of the National organization. 

At the June 16th luncheon an address was made by the Hon. W. 
Warren Giles, of East Orange, on “Credit as Viewed by a Clergyman.” 
So much appreciated have these weekly luncheons been by the members 
and their friends that it was decided to continue them right through the 
summer months. The programs arranged for these summer gatherings, 
of course, differ greatly from those provided for the most strenuous 
months of the year, music and light entertainment being in order. But 
they serve to keep the men together and prepared to take up the work in 
the fall months more promptly. 


~ 


Omaha. 


At the June 9th meeting of the Omaha Association of Credit Men, 
R. G. Burns, as delegate to the New Orleans convention of the National 
Association of Credit Men, made a report upon the discussions and con- 
clusions of that great meeting. 

The annual election of officers followed, resulting as follows: John 
Duff was elected president, W. E. Shepard, vice-president, E: G. Jones, 
secretary, and B. A. Wilcox, treasurer. 

In his annual address President Duff reviewed the special tasks which 
credit men in organization have assumed, especially the improvement of 
the judicial system now characterized by delay, technicalities beyond 
reason and resulting high cost of securing justice; again the improve- 
ment of the bankruptcy law so that it shall operate with greater expe- 
dition and less expense; the exemption laws which have long since out- 
grown the purposes for which they were created and to-day are simply 
an inducement to the practice of fraud and a protection to the dishonestly 
inclined. In this connection Mr. Duff said: “It is worthy of note that 
however ignorant some immigrants are, there exists a certain class whose 
knowledge of the exemption laws was acquired before they could even 
lisp the language with which we are the most familiar. And their knowl- 
edge has not been in vain, as some of us could truthfully and, -pethaps 
regretfully, testify.” 

In conclusion Mr. Duff said: “Many weighty problems are engag- 
ing the attention of credit men. A proposal to raise a national fund for 
the prosecution of fraud is attracting wide attention. Several states are 
being urged to pass laws severely penalizing false statements, others are 
making efforts to eliminate the use of fictitious names by business con- 
cerns and many campaigns have been inaugurated to improve fire insur- 
ance conditions. Some local associations have already successfully car- 
ried through educational campaigns among merchants who carried inade- 
quate fire insurance. Many abuses exist for which remedies are being 
sought in movements—one to curb the growing evil of merchants who 
take cash discounts which have not been earned, and the other against 
unjust cancellation of orders. Improvement of the bank draft collection 
system has been called for, and the banks are further remembered by 
an effort to secure lower exchange on out-of-town checks. 

‘These and many other subjects of importance indicate that much 
remains to be done ere the present credit man’s ideals are realized.. We 
can all do something to aid in the good work. Let us, therefore, go for- 
ward, modest in our demeanor, skilled in our method, earnest in our 
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endeavor, and sincere in our mutual fellowship, to grasp the great oppor- 
tunity for usefulness that lies directly in our path.” 


New Orleans. 


The New Orleans Credit Men’s Association had a smoker July roth, 
Chas. Reynolds serving as chairman. Various topics were discussed, 
among them the “Acknowledgment of Remittances,” “Judging a Line of 
Credit,” “Checking Freight Overcharges,’ “The Exchange Question” 
and “The Reporting and Collecting Features of the Exchange Bureau.” 
H. M. Moors, freight claim agent of Morgan Louisiana & Texas Rail- 
way discussed the question of freight overcharges and loss and damage 
claims, and explained methods of following up and filing claims with 
railway companies. 

Chas. F. Fletchinger discussed the latest amendments to the bank- 
ruptcy law and Chas. Janvier, the Panama exposition. 


Norfolk. 


The Norfolk Association of Credit Men whose many activities under 
the direction of President Barbee have frequently been noticed in the 
BULLETIN is to hold from now on monthly evening meetings besides 
the weekly Monday luncheons. This change is adopted because it has 
been found that the luncheon hour once a week does not permit enough 
time for the discussion of affairs which should be brought before 
-the members. 

At the meeting held August 3d, E. R. Barksdale, reporting for a 
special committee on uniform discounts, recommended that no discount 
be allowed after the expiration of fifteen days from the discount dating. 
Action on the report was deferred until next week when it will be con- 
sidered further. 

S. E. Morriss recommended that the members of the Builders’ 
Exchange be invited to join the information bureau to which credit 
ratings of several thousand retailers are reported. His report was 
adopted and the builders will be invited to unite with the credit men in 
the exchange of credit information. 

Special effort is to be made to secure new members. Copies of 
circular letters were distributed among the members setting forth the 
benefits of the organization and containing blank application for member- 


ship. Each member was requested to secure a new application before 
the next meeting. 


The Norfolk Association of Credit Men held its annual meeting June 
16th at which several matters of large importance to the local association 
and the city of Norfolk were determined upon. 

President Barbee in his annual address declared that no one could 
doubt the advantage of live co-operation among business men after 
observing for one year what the Norfolk Association of Credit Men has 
done in that short period. Speaking of Norfolk and its developments 
President Barbee said that it is not enough for any city to have excellent 
natural advantages. It must have earnest, progressive men. He said 
that it was his intention to have established in Norfolk a traffic bureau, 
for without such bureau Norfolk will continue to be discriminated against 
as she is now with reference to out-going freight rates, such discrimina- 
tion restraining seriously Norfolk’s development. 

Mr. Barbee said that he was planning to co-operate with the business 
organizations of North Carolina to secure the enactment in that state of 
a “bad check” law similar to that passed by the Virginia legislature at its 
last session. 
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Thomas A. Southgate followed, commending the Norfolk association 
for its activity in behalf of a better and a larger Norfolk. 

E. R. Barksdale pointed out that jobbers are losing more than they 
suspect by allowing discounts on accounts beyond due date. He referred 
to the custom of granting discounts not earned as the hole in the meal 
bag which might measure the success or failure of the many concerns. 
He said the average profit of the jobber was about Io per cent. and 2 per 
cent. in discounts is one-fifth of the profit and that one-fifth often means 
success or failure. 

Upon motion of John Hofnagle, the president was authorized to 
appoint a special committee to look into the matter of discounts and offer 
some method by which members might work together to abate the unjust 
discount evil. 

Secretary Whichard called attention to the guaranteed credit plan for 
attracting new industries to municipalities which has been adopted by 
boards of trade at Worcester, Massachusetts, and Williamsport, Pennsyl- 
vania, as described in the April BULLETIN. The association endorsed the 
plan, but it was felt that if the Norfolk Board of Trade could be induced 
to act in the matter, that organization was better equipped to handle it 
than the Credit Men’s Association. 

The annual report, signed by H. G. Barbee, president, and C. L. 
Whichard, secretary, contained a résumé of the work of the year and was 
the topic of favorable discussion. The present membership was given at 
sixty-five, forty-nine of which participates in the information bureau as 
to the credit rating of customers. It was announced that plans are on 
foot to bring the membership up to 100. 

Officers for the next year were elected as follows: President, Henry 
G. Barbee, of Harris-Woodson Company; Vice-President, J. N. McBride, 
of DeHaven Dawson Company; Secretary and Treasurer, C. L. Which- 
ard, of Whichard Bros. Company; Assistant Secretary, R. S. Terry, of 
Burwell-Carr Company. Pittsburgh. 


At the June 19th meeting of the Pittsburgh Association of Credit 
Men a brief address was made by W. L. Fox, of Buffalo, a director of the 
National Association of Credit Men, in which he congratulated Pittsburgh 
credit men upon having fully determined upon establishing a credit 
exchange bureau. He said not only would such bureau prove a most help- 
ful auxiliary in promoting the reputation and usefulness of the local asso- 
ciation, but would bring great individual benefits to all the business inter- 
ests within the bureau’s zone of activity. 

The June 16th meeting was addressed by W. H. Stevenson on “The 
Commission Plan of Government as Applied to Pittsburgh.” In view of 
Pittsburgh’s recent municipal government upheaval there was deep inter- 
est in Mr. Stevenson’s address, many who were not members of the 
association applying for opportunity to hear him. 

An outing in which it is hoped the associations at Cleveland, Youngs- 
town and New Castle will join with the Pittsburgh association is being 
planned. The success of the joint outing held by the Cleveland and Pitts- 
burgh associations last year suggested a broadening of the plan to include 
the other associations named. 


At the June 14th luncheon of the Pittsburgh association H. B. 
Vannote, of New York, who had just concluded a year’s tour of 
South America for the purpose of investigating trade conditions, 
made an address. Mr. Vannote said that at present the Argentine 
Republic, Brazil, Chile and Peru, in the order named, from a trade 
viewpoint are of most interest to the merchants and manufacturers 











of this country, and that with steamship facilities for makng deliv- 
eries, American merchandise is preferred. He stated that wooden 
buildings are rare in Argentine, and in consequence there is a great 
demand for cement and steel structural work as an adjunct to native 
brick in building operations. American, Italian and Belgian wire 
was largely used, he said, and windmills are also in demand along 
with agricultural implements. 

In the matter of credits Mr. Vannote told the credit men it was 
wise to sell through an export house that would guarantee accounts, 
and this not because credit conditions in South America are more 
unsatisfactory than they are throughout the balance of the world, 
but rather because the unsatisfactory firms more particularly and 
more industriously seek credit. 


Portland. 


At the June 15th meeting of the Portland Association of Credit Men 
W. S. U’Ren, of the People’s Power League of Oregon, made an address 
on “The Application of Business Principles to Government Business.” 
Mr. U’Ren discussed the fundamental principles underlying the organiza- 
tion of the legislative, executive and judicial departments of all great and 
successful co-operative enterprises, and in this connection took up the 
constitutional amendments now before Oregon voters which include the 
limitation of the power of the legislative assembly and city councils in 
the use of the emergency clause; the increase of the people’s power 
including amendment of the direct primary law so that it shall apply 
to presidential campaigns; more speedy and less costly justice in the 
courts, and a provision to the fullest possible extent of information for 
the voters as to the administration of every branch of the government. 

Mr. U’Ren is an acknowledged authority in popular government, his 


main theme being the application of the highest business principles to law 
and government. 


The annual meeting of the Portland Association of Credit Men was 
held July 20th, at the Commercial Club, when the following officers 
were elected for the ensuing year: E. M. Underwood, president; W. J. 
Henderson, vice-president, L. B. Smith, secretary, and W. A. Holt, 
treasurer. 

As chairman of the Credit Department Methods Committee, E. M. 
Underwood showed that nothing would be more helpful in steadily 
bettering credit conditions than that every member assist in building 
up in the local association office a permanent file of credit department 
forms such as he himself has found useful and which have come to his 
attention from various sources. 

The Business Literature Committee reported its success in placing 
in the public library in Portland several shelves of books on business and 
credit subjects. The committee’s reference to the association’s monthly 
leaflets was warmly received, making evident the genetal appreciation 
felt for this side of association work. 

Chairman McCutchan of the Investigation and Prosecution Com-, 
mittee urged that the foundation be laid at once for a prosecution fund 
and also that every mercantile account possible be opened on a signed 
property statement, in order to provide tangible evidence in the prosecu- 
tion of cases of fraud. Further, Mr. McCutchan declared that every 
house should revise its accounts once a year and go through its accounts 
with a view to securing new property statements. 

President Paget in his retiring address, reviewed a year of unusual 
progress and development and declared that the members were standing 
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together as never before for a bigger and better association, which, he 
said, meant a bigger and better Portland as a business center. 

Secretary Smith in his report showed that the average attendance 
at meetings during the year has been 81 and that at one meeting there 
were present 130 and at another 105, that anyone who had closely watched 
the association’s development could see that the Portland Association of 
Credit Men was now regarded as a permanent institution both by the 
members ‘and the public at large. This he said had been brought about 
by the unselfish and constant work of the officers, backed up by the 
entire membership. 

Richmond. 


The Richmond Credit Men’s Association held its quarterly meet- 
ing June 28th. Addresses were made by Hill Montague on “Home- 
stead Exemption,” Edward Harrison on “Collections,” John B. Metz- 
ger on the “Credit Department System,” and Leon Wallerstein on 
“Interest on Past Due Accounts.” Mr. Wallerstein also explained 
in detail what the adjustment bureau is doing for those who employ 
it. He said that in spite of the small number using the bureau in 
Richmond $50,000 in claims had been collected during the past year 
with about 5 per cent. cost of handling, a record, he said, which should 
induce every credit man to support the bureau. 

Mr. Wallerstein said that the splendid record of the bureau is 
attributable to the devotion of its manager, George B. Wilson, who 
makes a practice of taking up personally out of town matters requir- 
ing adjustment bureau service. 

W. B. Broaddus, president of the association, enjoined the mem- 
bers to get togéther and continue to push forward with the work 
in hand. He said frequent meetings would stimulate the youth of the 
organization and, therefore, all should attend them with absolute 
regularity. 

Salt Lake City. 


At the meeting of the Utah Association of Credit Men held July 
14th a full list of standing committees for the ensuing year was elected. 
J. I. Colwell, of the Western Electric Co., at its Seattle office, was present, 
and in a short talk compared the methods being used successfully by local 
credit men’s associations as they had come under his observation in dif- 
ferent parts of the country. Manager George E. Forrester’s report for 
the year showed a most satisfactory condition in all association depart- 
ments. —___—_——_—_ 

At the June 16th meeting of the Utah Association of Credit Men 
delegates to the New Orleans convention, Arthur Parsons, E. H. Sparks 
and Joseph Johnson made reports, Mr. Parsons pointing out by com- 
parative statistics that the Utah association’s progress during last year 
favorably compares with the progress made by the other local associations 
throughout the country. 

St. Paul. 


The St. Paul Credit Men’s Association adjourned till the fall months 
at the conclusion of its meeting of June 14th. The meeting was devoted 
to an exchange of experiences in connection with the New Orleans con- 
vention, H. K. Huntoon making the principal report for the St. Paul dele- 
gation, but every member of the local delegation was called to account for 
his doings in the southern city. 

After hearing convention reports among the questions discussed was 
that of the new railroad terminal facilities. Every jobber in the city, it 
was decided, should be interested in this subject which means so much 
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to St. Paul. The credit men are anxious to do their share toward securing 
a new depot for the city and the president was empowered to appoint a 
committee which will endeavor to awaken the so-called “sleeping com- 
mittee’ on the depot measure. 


Seattle. 


At the regular monthly meeting of the Seattle Association of Credit 
Men held June 24th at the Arctic Club with nearly one hundred members 
present, the Hon. John B. Hoyt, referee in bankruptcy made an address 
on the bankruptcy law citing the advantages to be gained through the 
bankruptcy law over other legal procedure. In the course of his address . 
he pointed to the carelessness with which creditors very often file their 
claims and the apparent lack of interest they show toward the claims after 
they have been filed with the referee. He assured creditors of better 
results if they would look after their business after it had reached the 
bankruptcy courts. 

The delegates to the New Orleans convention followed, J. I. Colwell, 
J. W. Spangler, O. L. Woods and H. S. Gaunce, each reporting upon the 
proceedings of a convention day. 

Several of the members spoke with gratification of the election of 
their fellow member, Mr. Spangler, to the office of second vice-president 
of the National Association. Mr. Spangler responded declaring that the 
choice had fallen to him as representative of the associations on the 
North Pacific coast. 

Utica. 

On June 7th the Utica Association of Credit Men held a meeting 
at which George G. Ford, one of the “old guard” of credit men’s 
organizations throughout the country, was the principal guest, and 
made an address on the utility of such organizations. He asserted 
that the time and money spent on credit associations brings returns 
which justify the expenditure. He said they stand for honor and fair 
dealing among business men and for the advancement and improve- 
ment in business methods and morals, and that they have placed 
their condemnation upon sharp practices and knavery, and declared 
war upon the business pirate. 

He showed what co-operation has done for mankind. He proved 
by drawing on numerous illustrations that it is the most effective 
means given among men to secure the most of what each one desires 
to obtain. Mr. George W. Oatley as delegate to the New Orleans 
convention gave a full and interesting account of the proceedings of 
that great meeting of credit men. 

Wichita. 

At the June 13th meeting of the Wichita Credit Men’s Association 
the election of officers for the ensuing year resulted in the election of 
Guy Truex as president, Sherman Culbertson vice-president, Willis Davis 
secretary, and J. N. Richardson treasurer. 

John B. House, Wm. Story and C. H. Neff, the three delegates to the 
New Orleans convention, made their reports, all commenting especially 
upon the importance of Wichita having secured this year a membership 
on the board of directors of the National Association. 

It was voted to resume regular weekly noon luncheons that all mem- 
bers might get together and discuss frequently matters of high impor- 
tance to their concerns. 

Membership for the new year commences at seventy-five and it was 
felt that this figure could be distinctly increased during the year. 
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WANTS. 


POSITION DESIRED by credit man of eight years’ experience who has held 

positions of credit man, treasurer and general manager in a large manufac- 
turing company selling to hardware and saddlery trade and also to general 
stores. Also has had fifteen years’ experience in railroading and is com- 
petent to handle traffic department as a side issue. Best of reasons for 


desiring change. Address G. K. S., care Chas. E. Meek, 41 Park Row, New 
York, N. Y. 


WANTED, SITUATION—Capable, active young man with seven years’ experience, 
as treasurer and credit man for large manufacturing concern, covering Centra! 


and Southern States, is open for position. Address, B. C., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 


OFFICE MANAGER AND CREDIT MAN desires position—ten years with present 


concern. Thoroughly experienced, capable and energetic. Can furnish highest 
references as to character and ability. Address G. S., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 


A HIGH CLASS CREDIT and collection manager desires to form a new con- 
nection. Has had many years of active experience in his profession in 
Chicago and can make himself valuable to any organization in need of an 
expert. Has successfully handled a large number of accounts with all 
correspondence relating thereto, and can make a good record as to small 
percentage of losses on volume of yearly shipments. Highest testimonials 
submitted. J. B. T.. care Chas. E. Meek, 41 Park Row, New York, N. Y. 


A LARGE SOUTHERN HOUSE dealing in footwear requires the services of a 
good credit man. Must have experience also in collection methods and not 
afraid of work. A middle-aged man preferred. Address V. T. L., care of 
Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—As an assistant oh credits and collections, a man having at least 
three years good experience in a similar position. A man who has received 
his training in the agricultural implement, seed, fertilizer, or some similar 
line doing business largely with farmers, is preferred. Applicant would 
be required to pass on credits and handle collections and correspondence, 
subject to supervision, and also to assist accountant or ledger clerks if 
desired. Salary moderate to. commence with, but wide opportunity for 
advancement. An excellent opening for a young man having the requisite 
experience and ability. Applicants should give fullest information possible 


when writing. Address Confidential, care Chas. E. Meek, 41 Park Row, 
New York, N. Y. 


A LAWYER, with six years’ commercial and bankruptcy law experience, now act- 
ing as an assistant credit man with a manufacturing company, desires to improve 
his connections in a position where his past experience will be advantageous 
to him and his employer. Though living in the east, location of employment 


not a matter of importance. Address W. L. S., care Chas. E. Meek, 41 Park 
Row, New York, N. Y. 


OWING TO DEATH of principal parties in a Pennsylvania wholesale grocery 
house, a credit man who had also been for eight years general manager, is 
open for a new connection. Has had practical experience also in collection 
work. Previous to connection with the grocery line had several years’ training 
in manufacturing and is fitted for responsible position in either manufacturing 
or trading house. Can furnish the highest of references. Address F. M. B., 
care Chas. E. Meek, 41 Park Row, New York, N. Y. 


A CREDIT MAN, who has a broad knowledge of trade in the northern states, 
who has, through several years’ actual experience, a thorough acquaintance 
with systems of accounting, auditing, credits and collections, desires to make 
a change in position. Has occupied a position of trust requiring good judg- 
ment, tact, foresight, has had charge of finances, commercial paper, discounts, 
etc. of a large concern. High-grade references will be given. Address 
C. K. G., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


AN EXPERIENCED and successful manager and accountant with twenty years 
of experience desires to make a new connection. The best of references will 


be furnished. Address L. O. C., care Chas. E. Meek, 41 Park Row, New 
York, N. Y. 
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OPEN FOR ENGAGEMENT—For a number of years I was credit man for a 
large wholesale house, later was general manager for the same concern. 





I am at present engaged with a prominent credit information and collection 
service but prefer the mercantile field. My references are of the best. I 
would consider a position with a wholesale house or manufacturing concern 


as credit man or to take charge of office management. 
Chas. E. Meek, 41 Park Row, New York, N. Y. 


Address L. F. B., care 


WANTED—Position as assistant credit man and collection manager by a young 
married man, now connected with large manufacturing concern doing world 


wide business. 


Good references furnished. Five years’ experience as credit 
and general correspondent and adjuster. 


Understands accounting, advertising, 


insurance and selling. Desires to locate in New York City or vicinity. Ad- 
dress A. I. S., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


CREDIT AND COLLECTION MAN; 31 years of age and married, desires to 


form a new connection. 


He has had large experience and is at present in 
good standing with million dollar corporation in Chicago. 


Successfully han- 


dling twelve thousand accounts, wholesale and retail, and in charge of all cor- 


respondence relating thereto. 
references. 
N. Y 


Losses less than normal every year. 
Address G. A., care Chas. E. Meek, 41 Park Row, New York, 


| WILL INVEST $5,000.00 with any prosperous firm willing to employ me as 


Best of 


manager of sales, credits and collections, when thoroughly satisfied, by careful 
investigation, that my personal reputation, and the results I am producing 


justify their placing such responsibility in my hands. 
Chas. E. Meek, 41 Park Row, New York, N. Y. 


Address S. O. Y., care 


SUCCESSFUL CREDIT, COLLECTION AND OFFICE MANAGER now in New 


York seeks connection with reliable house anywhere. 


Has handled accounts, 


as many as 10,600 at one time, for wholesale and manufacturing con- 


cerns; and as manager of law and collection’ office. 


house. 


ATLANTA, GA.—The Credit Men’s Associa- 
tion of Atlanta. President, a Rosen- 
baum, Atlanta Woodenware Co.; Secretary, 
E, L. Rhodes, Ernest L. Rhodes & Co. 


BALTIMORE, MD.—The Credit Men’s Asso- 
ciation of Baltimore. President, Geo. L. 
Irvin, Carlin & Fulton; Secretary, S. D. 
Buck, 100 Hopkins Pl. 


BIRMINGHAM, ALA.—Birmingham Coote 
Men’s . Association. President, ; 
Coffin, Moore & Handley Hdw. Co.; a 
retary, G. B. McVay, Amzi Godden Seed 

ssistant Secretary, R. H. Eggleston. 

BOISE,’ IDAHO. —The Boise Association of 
Credit Men, Ltd. _ President, J. G. H. 
Graveley, Capital Brokerage and Comm. 
“a eat yo > Dirks, 12-14 

e. 


oO. 

BOSTON, MASS oston Credit Men’s As- 
sociation. seagioons William Wales, 
Brown-Wales Co.; Secretary, erbert A. 
rapine m Summer S 

BUFFALO, Y Buffalo Credit Men’s 
Association. ian ohn J. Dolphin, 
P Dold ~_- Co.; Secretary, Wilbur 

. Grandison, rie County Bank pldg. 

BUTTE, MONT.— a. Association of Credi 
Men. President, Chas. E. Virden, eon 
& Virden Co.; peqeaieny R. Frank 
ow Comey Candy spree Secre- 


¢ Alsop, moe Bldg. 
CEDAR ‘RAPIDS IA. %.~ ty Rapids Associa- 
tion of Credit Men. President, O. C. 


Olney Cedar Rapids Candy Co.; Secre- 
wr one Megnus Block. 

CHARLESTON VA.—Charleston Associa- 

tion of Cede’ Men. President, E. A. 

Rernes, Abney-Barnes Co.; 9 conetary. 
Clark Howell, Capital City’ upply 

CHICAGO, ILL. —The Chicago on it Men's 
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Nine years with one 


Immediate expectations moderate if good future is assured. Address 
Manhattan, care Chas. E. Meek, 41 Park Row, New York, N. Y 


Association. President, R. <A. White, 
American Steel and Wire Co.; ; Secretary, 
O. A. Ipsen, 218 La Salle St. 


CINCINNATI, O.—The Cincinnati 
tion of t Grek Men. President ' 
—— P. R. Mitchell Co.; Secretary, 
a entley, 614 Mercantile Library 

g 

CLEVELAND, —-Covelond Association of 
Credit Men, President, A. J. oT r, 

Worthington Co.; Secretary, H F brush: 

ler, £35 hamber of Commerce B dg. 

COLUMBUS, O.—Columbus Credit Men’s As- 
sociation. President, H. E. Smith, Co- 
lumbus Merchandise Co.; ; Secretary, Ben- 
son G. Watson, 601-605 The New First 
National Bank Bld dg. 

DALLAS, TEX.—Dallas Association of Credit 
Men. President, H. S. wink Keating 
a # M. Co.; Secretary, W. eter, 904- 
Jat prasterioe a Dice. 

DAVENPORT, avenport Association 
of Couit won President, George W. 
eats Davenport Bag & Paper Co.; Secre- 

ay Isaac Petersberger, 222 Lane Bldg. 

DECATUR, ILL.—Decatur-Springfield Asso- 
ciation of Credit Men. resident, A. J. 
Murray, National Grocer Co.; Secretary, 
Omer septmaer, Mueller, Platt & 
Wheeland Co., Decatur, IIl. 

DENVER, COLO. —The Denver Credit Men’s 
Association. President, Chas. Bayly, 
peviy- -Allen Merc. Co.; Beegstery, H. 

homas, Geo. Tritch Hdw. Co.; $ Assistant 
Secretary, ethan, 407-408 


pes "MOINES 

OINES, IA.—Des_ Moines Came 

Men’s Association. F resident, M. C 

mer, Des Moines Saddlery Co.; a 
Cc. R. Cownie, Cownie Tanning Co. 


Associa- 








DETROIT, MICH.—Detroit Credit Men’s As- 
sociation. President, Wade gts. 1498 
Bide; B szooretiey, W. Campbel 


Bldg. 

)ULUTH, o MINN. ~The Jobbers’ Credit As- 
sociation. (Duluth-Superior). President, 
WwW Cross, F. A. Patrick & Co.; Secre- 

tary, W. L., Mackay, Stone- eae wee 

Co.; Assistant Secretary, M. A. Me- 

Naughton, eek Credit Association. 
PASO, ‘X.—El Paso Association of 

Cc rae "Men. President, 

The James A, Dick Co.; 
Christie. 

FARGO, N. D.—Fargo Association of Credit 
Men. President, Nelson A. Burdick, 
Hall-Robertson Hdw. Co.; Secretary, H. 
L. Loomis, Mutual Savings and 


Loan Assn. 

FORT SMITH, ARK.—Fort Smith Associa- 
tion of Credit Men. President, T. C. 
Davis, Reynolds, Davis & Co.; Secretary, 
Ben D. Kimpel, 606 Merchants National 


7 Bldg. 
FORT WOR H, TEX.—Fort Worth Associa- 
tion of. Credit Men. President, Wm. 


EL 
ames A. Dick, 
ecretary, H. £. 


ly R. a Son; Secretary, 

George % Meogows, Bi eels Bldg. 
GRA, Sarg H.-Grand Rapids 

we dit Men’s aa President, 


M. Tuthill, Baldwin, Tuthill & Bolton; 


Sccreiary, iA K. Tyson, Powers-Tyson 
Printin ¥ S 

HOUSTO TEX. —Houston Asociation of 
Credit Men, Erosident, . B. Adoue, 


Adoue-Blaine Hdw. ecretary, M. 
R. Robson, Schumacher ” Genouy Co. 
INDIANAPOLIS, IND.—Indianapolis Asso- 
ciation of Credit Men. President, F. B. 
Brown, Geddes, Brown & Co.; S 
. Hawkins, A. P. Hendrickson Hat 


Co. 
JACKSONVILLE, FLA oe Credit 


Men’s Association. President, R. V. Cov- 
maten, Covington Co.; Secretary, ws ha 
ours & Co. 


tion of Credit Men. President, James Mc- 
puseny, Loose-Wiles Biscuit .;_ Secre- 
Sn rank W. Yale, 315 out Bldg. 
LEXINGTO KY.—Lexington Credit Men’s 
Seresiatinte: President, i: 
Bryan, Goodwin & 


KANSA "CITY, MO.—Kansas nda Associa- 


Clay Hunt, 
Hunt; ecretary, C. L. 
Williamson, oe Bldg. 

LINCOLN, NEB.—Lincoln Credit Men’s i 
sociation. President, Chas. Herese Her- 
ae Bros. Co.; Secretary, E . Evans, 

enkle & Joyce Hdw. Co. 

LITTLE ROCK, ARK.—Little Rock Associa- 
tion of Credit Men. President, Max 
aeeyer, gost liaver Commission Co.; Sec- 

ne! rank T. Longley, 219% Main St. 

LOS A GELES. CAL.—Los Angeles Credit 
Men’s Association. President, Warren C. 
Kennedy, Baker Iron Works; Secretary, 
- “ yeeeaes, 600 Equitable Savings 


k Bldg 

LOUTSVIELE KY.—Louisville Credit Men’s 
Association. President, A, Uathews, 
Brinly-Hardy_ Co.; ee 
Baumeister, U. S. Trust Co idg. 

LYNCHBURG, VA.—Lynchburg Credit Men’s 
Association. President, Edward F. Shef- 
fey, Craddock-Terry Co.; Secretary, J. M. 
Funkhouser, Smith-Briscoe Shoe Co. 

MEMPHIS, TENN.—The Memphis Credit 
Men’s Association, President, J. R. Paine, 
White-Wilson-Drew Co.; : Seereary W. B. 
Cleveland, Business Men’s Club Bldg. 

MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President, M. A. 
Graettinger, Merchants and Manufacturers 
Bank; Secretary, H. M. Battin, 610 
Germania Bldg. 

MINNEAPOLIS, SCINN. 5 ~aiienenpetie Crode 

en’s Association. President, F. E. H 
ton, Northwestern National Bank; — 
: —_ » M. C. Badger, Patterson & Steven- 


MONTGOMERY, ALA.—Montgomery Asso- 
ciation of Credit Men. President, F. G. 








ecretary, ~ 
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Salter, Durr..Drug Co.; Secretary, Wm. 
itts, Walff & Pitts Shoe Co. 
NASHVILLE, “TENN. cere Credit 
a me 7 jot an Ce: toe Harris oe 
insky, ao olin 
George M. Thomas, ae. * Siakieaa. Bide: 
poceeapnt peretery, Gos . Warwick. 
NEWAR ewark tion of 


Credit Men. President, C. H. Sansom, 
C. B. Smith & Co.; 3. Secretary, J. Fred 
Braun ti a oe Hocken Co. 
aw cas L nad Castle Agsoduiee 
of Credit Png President, Ss. Smith, 
le Daggett-Kurtz Co.; f ee Roy 
amison, 1 Greer Block. 
NEW" RLEANS, LA.—New Cstenee: Coot 
Men’s Association. a ey es 
Same. Simonds Mfg. Co., Ltd.; re- 


tary, J. Bartlette, Williams, Richard. 
son & Eo, We tL -" 
NEW YORK, N. Y.—The New York Credit 


Men’s Association. President, Howard 
Marshall, Joseph Wild & Co., 366 Fifth 
Ave.; Secretary, A. H. Alexander, 320 
Broadway. 
NORFOLK, “VA.—Norfolk Speciation of 
Credit Men. Presid oo G. Barbee, 
Harris-Woodson Co.; saoniney. GL 
Whichard, Whichard Brothers 
OKLAHOMA CITY, OKLA.—Oklahoma City 
Grom Men’s Association. President, A. 
R. Parker, Williamson-Halsell-Frasier Co.; 
soumstay, co yde Po Young, Patterson & 
Hoffman CC Assistant Secretary, 
Goerge F. Dean, ‘Chindar of Commerce 


oMABE. NEB.—The Omaha Association of 
Credit Men. President, —_ Duff, Hay. 
ward Bros. Shoe Co.; Secretary, 
ones, Credit Clearing House. 
PHILADELPHIA, PA -—The Philadelphia 
Credit Men’s Association. President, D. 
Endy, Artman-Treichler Co.; Secre- 
tary, S. W. Severson, Room 801, 1011 


Chestnut St. 
PITTSBURGH,. PA.—Pittsburgh Association 
of Credit Men. President, Enoch Rauh, 
Rauh Bros. & Co.; ;, Seeretary a Ellis, 
Secretary, A. 


Renshaw Bidg.; 


C. Bunce, Renshaw Bi 
PORTLAND, ORE.—Portland Association of 
Credit Men. President, E. nder- 


yo’. Failing- McCalman_ Co.; ; Secretary, 
L. B. Smith, Fleischner, Meyer & Co. 

PUEBLO, COLO.—Pueblo Association of 
Credit Men. President, W. F. Nelson, 
pad Nuckolls Packing Co.; Secretary, L. S. 

le, The Rood Candy Co. 

RICHMOND. VA.—Richmond Credit Men’s 
Association. President, W. B. Broaddus, 
ee Hat Co.; Secretary, Jo. Lane 
Stern gece Main St. 

ROCHESTE N. Y¥.—The Rochester Pe. 
Men’s , BBs President, W. 
Connor, Steefel, Strauss & Connor; wae 
retary, Edward Weter, Yawman & Erbe 


Se. JOSEPH, MO.—St. Joseph Grott Men’s 
ssociation. Presiden D. Plummer, 
oe _ Co.; ; _ Secretary, 

F, Johnson, Rossi Saddlery Co. 

ST. Tours, MO.—The St. Louis Association 
of Credit Men. President, C. C. Robert- 
son, Woodward & Tiernan Printing Co.; 
Secretary, A, Foote, 912 Equitable 


Idg 

ST. PAUL, MINN.—St. Paul Crean Men’s 
Association. President, H. Parker, 
Merchant’s a Bank; 
H. Mingaye, T. L. Blood & Co. 

SALT LAKE CITY, UTAH.—The Utah As- 
sociation of Credit Men. protons i 
thur Parsons; Secretary, Be Ee 
Symms Utah Grocer Co.; Assistant — 
tary, ont seeenene, Geo. E. Forrester, P. 

SAN ANTONIO, TEX.—San Antonio Asso- 
ciation of Credit Men. President, Jake 
Wolff, J. Oppenheimer & Co.; Secretary, 
ny a: Allensworth, Allensworth Carna- 
an Co. 

















































































































































































































































































































































































































SAN DIEGO, CAL.—The Credit Association _TACOMA, WASH.—Tacoma Association ot 


of San Diego President, Jarvis L. Credit Men. President, E. R. Rogers, 

peri, Doyle-Barnes Co.; Secretary, G. F. The Rogers Co.; Secretary, J. D. Benner, 
Peis nion Bldg. ; Bank of California Bldg. 

SAN" °F ISCO, AL.—San Francisco | TOLEDO, O.—Toledo Association of Credit 


Credit Men’s Association. Presiegnt, 


Thos. M. Earl, Nolan-Earl Shoe Co.; 

pearetary, Ben Armer, 499 Monadnock — Nichols Bidee en” Lewis B. Hall, 
SAVANWAH, GA.—Savannah Credit Men’s | UTICA, N.. Y.—Utica Association of Credit 

Association. President, Marvia O'Neil, Men. President, A. H. Dobson, Charles 

Meinhard, Schaul & Co.; Secretary, A. G. 


en. President, C, F. Weiler, Perfection 


Millar & Son Co.; Secretary, "John P 


Newton, Credit Clearing’ House. Williams, Rathbun & Co. 

SEATTLE, WASH.—Seattle Association of | WICHITA, KAN.—Wichita Credit Men’s As- 
Credit Men. President, J. W. Spangler, sociation. President, Guy Truex, Morton- 
a Horton National ank; Secretary, Simmons Hdw. Co.; Secretary, Willis 

S. Gaunce, The Hambach Company. Davis, Southwestern Drug Co. 

SPOKANE. WASH. —Spokane Merchant’s As- WILMINGTON, N. C.—Wilmington Associa- 
sociation. President, A. W. oe Spo- tion of Credit’ Men. President, L. B. 
kane Drug Co.; Secretary, J. B. Camp- Rogers, D. L. Gore Co.; Secretary, L. E. 
bell, 610 ppoire State Bldg. Hall, Hall & Pearsall, Inc. 

SYRACUSE Y.—S a feconietion of YOUNGSTOWN O.—Youngstown Assotia- 
Credit Rag President, L. John ate, tion of Credit Men. hots H. W. 
109 So. Lowell Ave.; Secretary, Grant, Youngstown aee_* Banking 
Roantree, Benedict Mig. Co., East Syra- Co.; Secretary, W. C. McKain, 607 Stam- 


cuse. baugh Bldg. 


DIRECTORY OF ADJUSTMENT BUREAUS. 


Bureaus for the adjustment of insolvent estates are operated in the following cities, and 
under the authority and supervision of their local Associations of Credit Men. Allare affiliated 
branches of the National Association of Credit Men. Address all communications on Adjust- 
ment Bureau matters to the parties named: 


ATLANTA, GA.—Geo. H. Boynton, 1113 Century Bldg. 

BALTIMORE, MD.—S. D. Buck, 100 Hopkins Place. 

BOISE, IDAHO—Chas. P. McCarthy, Room 1, Pioneer Building. 

BUFFALO, N. Y.—Wilbur B. Grandison, 78 Erie County Bank Building. 

BUTTE, MONT.—Guy C. Davidson, Independent Telephone Building. 

CEDAR RAPIDS, IOWA—Thomas 'B. Powell, Magnus Block. 

CHICAGO, ILL.—M. C. Rasmussen, Mgr., 218 La Salle Street. 

CINCINNATI, OHIO—Henry Bentley, 614 Mercantile Library Building. 

CLEVELAND, OHIO—Frank B. Bicknell, 505 Chamber of Commerce Building. 

COLUMBUS, OHIO—B. G. Watson, 601-605 The New First National Bank Bldg. 

DALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

DENVER, COLO.—C. N. Kinney, 409 Sugar Building. 

DES MOINES, IOWA—A. W. Brett, 708 Youngeman Building. 

DULUTH, MINN.—M. A. McNaughton, Jobbers’ Credit Association. 

FORT SMITH, ARK.—Ben. D. Kimpel, 606 Merchants National Bank Building. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

GRAND RAPIDS, MICH.—R. J. Cleland, 201 Board of Trade Bldg. 

INDIANAPOLIS, IND.—Indianapolis Credit Men’s Adjustment Bureau, Com- 
mercial Building. 

KANSAS CITY, MO.—Frank W. Yale, 315 Dwight Building. 

LEXINGTON, KY.—C. L. Williamson, 726 McClelland Building. 

LITTLE ROCK, ARK.—Frank T. Longley, 219% Main Street. 

LOS ANGELES, CAL.—F. C. De Lano, 600 Equitable Savings Bank Building. 

LOUISVILLE, KY.—Wm. F. Baumeister, United States Trust Co. Building. 

MEMPHIS, TENN.—Memphis Credit Men’s Adjustment Bureau, Business Men’s 
Club Building, 79-81 Monroe Avenue. 

MILWAUKEE, WIS.—S. Fred. Wetzler, 500-501 Free Press Building. 

MINNEAPOLIS, MINN.—J. P. Galbraith, 543 Gilfillan Block, St. Paul, Minn. 

NEWARK, N. J.—Harry V. Osborne, 164 Market Street. 

NEW CASTLE, PA.—Roy M. Jamison, 509 Greer Block. 

NEW ORLEANS, LA.—W. C. Lovejoy, 711-712 Canal, La. Bank Building. 

OKLAHOMA CITY, OKLA.—George E. Black, 538 Bassett Building. 

PHILADELPHIA, PA.—Edmund S. Mills, Room 8o1, 1o11 Chestnut Street. 

PITTSBURGH, PA.—A. C. Ellis, Renshaw Building. 

PORTLAND, ORE—R. L. Sabin, 1 Front Street. 

PUEBLO, COLO.—E. C. Abel, 501 Court Street. 

RICHMOND. VA.—Geo. B. Wilson, 1113 East Main Street. 

ST. LOUIS, MO.—A. H. Foote, 912 Equitable Building. 

ST. PAUL, MINN.—J. P. Galbraith, 543 Gilfillan Block. 

SALT LAKE CITY, UTAH—Walter Wright, P. O. Box 419. 

SAN DIEGO, CAL.—G. F. Hoff, 403-4 Union Building. 

SAN FRANCISCO, “AL.—Ben Armer, 499 Monadnock Building.. 

SEATTLE, WASH.—I. H. Jennings, 802-805 Central Building. 

SPOKANE, WASH.—J. B. Campbell, 610 Empire State Building. 

TACOMA, WASH.—J. D. Benner, 303-305 Bank of California Building. 

WICHITA, KAN.—Willis Davis, Southwestern Drug Co. 

YOUNGSTOWN, OHIO—W. C. McKain, 607 Stambaugh Building. 
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